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: 'Car Quota Boosted to 50,000 For June 


NADA Expects Relief 
Soon On Used Cars 


“Ersatz” Hunt | * 4h = - Murray-Patman Act Procedure Due by June 10; 
Rubber and Gasoline | ‘ r OPA to Broaden List of Eligibles If Car Sales Dip 


Remember Zoline? , T ; ichi -alers 
hatte: “ttiadalieh toni? After July 1, Nugent Tells Michigan Dealers 
By Pete Wemhoff 


Managing Editor, Automotive News 


By DETROIT.—A new-car rationing quota in excess of 

Chris Sinsabaugh 50,000 for June, plus predictions of further dealer relief 
i : in the form of ae car oe and a “junker” plan, 

ee , ies _ s Automotive News photo by Snuffy McGill} was revealed to 45 ichigan and Detroit dealers here last 
AT, THE risk of irritating my| aad Betrit aeniee hatede ste medinen  gninE gre Eien Aon MICEAS| Tuesday. Speakers on the program, sponsored jointly. by 
this particular column the German| WPR ‘Automotive’ branch, ‘spoke’ at’ the meeting ‘mesidad sverige Meste| Detroit Auto Dealers Assn. and Michigan Automobile 
word, “ersatz” (meaning substi-| Whiting (center), president of Detroit Auto Dealers Assn. | Dealers Assn., were Dr. Rolf Nugent, OPA’s car rationing 
tute), coined in the other war,|) ~~~ SC..." ——-/._ —-_ | Chief ; R. L. Vaniman, deputy chief of the WPB’s Automotive 


because it is so applicable at the j i ice- i 
Grentak tame dun te tin Peles Gal 9 branch, and Ray Chamberlain, executive vice-president 
gasoline situation as it applies to S ruc rogram of National Automobile Dealers Assn, 
the automobile industry. Rubber is Following are individual summaries of the talks: 
our Achilles heel, and the woeful 


rationing of tires as well as gaao-| To Increase Service Dealer Relief \Car Rationing 
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_ ae ee eee Although he could not give de-| Declaring that June’s quota of 
a de sevatelhees ae calanines By Jack Weed | and conserving our transportation| tails of the two proposed dealer- | about 50,000 new cars will be in 
Te dar ies cal acai ae ae Truck Editor 'on rubber, will contain a letter! relief measures, Chamberlain told | excess of the monthly 40,000 allot- 
eads [fo a ersa at wi DETROIT.—In face of an from President Roosevelt asking the dealer meet-| ment for the 


ing that the|March-May peri- 
“junker’” plan) od, Dr. Nugent 
would permit} promised that, 
dealers to dispose} should sales de- 
of worn-out cars| cline after July 1, 
at a price of $35|;OPA would be 
to $50 each. Other| forced to liberal- 
used car relief} ize further the 
will probably take| rationing pro- 
the form of gov-| gram, probably 
ernment financ-| through broaden- 


let us limp along for the duration.) aroused public, fighting to stave off | the owner to comply with the sug- 

In the case of rubber, we have/threatened gasoline rationing be-| gestions contained in the booklet 
President Roosevelt trying to calm cause it has not yet been sold the| as a patriotic duty, and to sign a 
our fears by expressing the belief} need for such a move, the Office| pledge, also printed in the booklet, 
that substitutes will bob up that/of Defense Transportation will| that binds the owner to have his 
will give us tires, although the/ shortly start the largest single|truck inspected for needed work 
Great White Father opines that| automotive maintenance campaign] and to practice preventive mainte- 
such substitutes would not permit|}that has ever been promoted in (Continued on Page 11, Column 4) 
of higher speeds than 30 to 35|this country. The program, to Sage See oe 


miles per hour. Also we have the! conserve every freight hauling bot- ~ ° 
leading tire companies tackling the tom on rubber for additional miles Tr uck Stock ile 





production of synthetic rubber as| of transportation service, will hit ing, similar to|ing of the eligi- ; 

relief for our tena we you|every truck owner in the nation Seen Exhausted R. Chamberlain that now pro-| bility list. Rolf Nugent 

can’t turn out man-made rubber in| and provide extra service volume vided for new| He said _ that 

a minute. It’s coming but not in| for dealers. In 7 Months cars, and possibly the supplying of| car releases, following a slow start 

the near future. Main objective of the campaign ; saleable tires for vehicles with| in March, had reached a rate of 
It is about the same way in the| is to induce truck owners to have| , a ca pI coma ae bad rubber. about 40,000 per month in the early 

petroleum world, which is leaving| their vehicles inspected for mis- : : ; M ni Mur- | Part_of May, prior to the series of 

no stone unturned in its search for | alignment, faulty brakes and other May 23 and being rationed at a echanical details of the Mur gasoline-rationing scares. He ad- 


f : : rate of 3,000 per week, R. L. Vani-| ray-Patman Act, providing finan- 
oS _ ee fs man, deputy chief of the WPB| Cial assistance on new cars, will : ee 
pao. Beveeything from garbage and| Wear on rubber and to catch mal- Automotive branch, told Michigan likely be ready by June 10, Surplus Cars Added 
oe y ink = 1 and| adjustments which may cause and Detroit dealers here last week} Chamberlain said. NADA and To J 
light table whisky, up to coal an ; ; that the supply of trucks will be| RFC and OPA have alread o June Quota 
coke, have been suggested, and|early failure of operating parts, pry Of trucks Wi be uous y s 
i nt re working overtime in| Which are growing scarce in exhausted by January, 1943, if the| drawn up the procedure plan, WASHINGTON. — OPA an- 
— —,* : KINg ‘lionaires| several items. present rate is continued. he declared, and the program nounced last week that the 
opes oO ecoming miulllonaires Originally, he said, it had been| is now being studied by finance number of new passenger auto- 


: A booklet is being prepared which}. 
overnight. oes will be coated _ aan ca intended to spread the stockpile| Companies, which will be the mobiles available for rationing 
government’s agents under the in June will be the same as 


owner early in June. This booklet | Ut to December, 1943, but that this 
WHICH BRINGS me up to what! Win point aa the need for saving| Will be impossible because of the| Act. allocated monthly in March, 
Chamberlain also predicted that|| April and May of this year, plus 


I started to write about in the first heavy demand. 
used tires would soon be rationed,|| 9"Y unused quota carried over 


place—the sensational story that me * Vaniman disclosed that 33,370 
appeared in the May 21 “Merry Go Nationwide Fuel ‘trucks have been released since| that a ceiling would be placed over || ®t the end of May. Quota for 
used car prices, that gasoline ra-|| the entire country has been set 


Round,” the daily-paper syndicate rationing began March 9, of which 
tioning would be made nationwide || #¢ 40,000 which does not include 


column of Drew Pearson and Boh : e 18,707 went to 
: ’ government agen- 
Allen. Those Washington snoopers Ration Delayed; cies and 14,663 into civilian use.| by July 1, and that small business || the state and national reserves 
men, including car dealers, eventu- || that are held back for use in 


had dug up the fact that back in ‘ He noted that the civilian releases 
1916 the Navy had been interested Rubber Confusion ally’ would be organized’ into a|j adjusting emergency situations, 


i was gaining steadily, as compared 
in an inventor who seemingly was| ppTROIT.—Amid a welter of | to a drop-off in governmental sales.| permanent bloc to protect their|| 9F the carryover of unused 
interests as is now being done by || @U0t@ which remains in the 


able to make gasoline out of water.| -onfusion in Washington, regarding| He cited percentages to show an 
Merry Go Round” quoted Capt.| the gasoline and rubber situations, | uptrend in the number of vehicles] jabor. farmer and “big business” || COUnties to which it was origi- 
E. P. Jessop, then ee tel these points stood out last week: released under Class III. For the} piges, : nally allotted. 
ing officer of the New York Navy! “4 Due to wrangles over who’ll| week ended May 16, 11 percent of ae : State reserves for June total 
Yard, on the result of a demon- administer it, the proposed nation- | the releases were in Class I, 71 Pointing out that gasoline and |] 5,000 cars, and the national re- 
stration given him by John An- wide rationing of gasoline was de- | percent in Class II and 17 percent | tire rationing are not as important || serve is the same amount except 
drews of McKeesport, Pa., in which layed beyond July 1. There was | (Continued on Page 6, Column 5) (See RELIEF, Page 6, Col. 1) for slight deduction to provide 
oe a at oa o oa of some doubt, due to violent protests territorial quotas — 130 for 
— a — from oil-rich areas, when nation- Hawaii, 36 for Puerto Rico, 19 


an ersatz fuel that will take the 
place of good old fashioned gaso- 
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a Navy motor boat engine, then! ig. rationin || for the Panama Canal Zone, 
: ; g would be put into| 9 

took a small phial from his pocket | effect, although transportation offi- | on t et OP A Forget oa 8 for Alaska and one for the 

and dropped six or seven drops of| cjals deem it a “must” to conserve | Virgin Islands. The _ reserves 


; ood Riles : | also will be ed by th 
a greenish fluid into the tank. They | rubber. At the start of new-car rationing, OPA officials made ||| amount of Mi cgerer nee aaa 


i : i joint statement on . 3 ;, 
turned the engine over and, bygosh,| 2. Following a joint stateme a definite promise that all of the 355,000 cars in Pool A carried over from end of May. 


_ A ently John Andrews) the rubber crisis by Donald Nelson, : 
ae “aineianaee oe *| Leon Henderson, Joseph Eastman || Would be released by March, 1943. They have reiterated (See state quotas on Page 6.) 


and Arthur Newhall, President|} that promise from time to time since then. 
Capt. Jessop apparently thought) poocevelt upset the applecart by | 
















mitted that tire and fuel restric- 





















so, too; in fact he became 50] telling newsmen last week that he | Although OPA as yet has given no indication of — — oe a SS 
(See SPARKS, Page 15, Col. 1) believed substitutes for rubber || reneging on that promise, due to the added obstacles he Gute ait Gf thm Geen andr aie 
wane hn — Se present | of gasoline and tire rationing, dealers must be on their || jn Pool A by March, 1943 : 

| automobile - | ; ; R , » 3. 
In This Issue |S GEk eakheie canadiel vnne| guard to see that the promise is fulfilled. Gasoline and || Besides probable broadening the 





ee : : i icti . | list of eligibles for new cars, Dr. 
Automotive Washington....Page 14 ||for card-rationing of gasoline in|| tire restrictions are not the fault of dealers; they 
Deslere Fell Me.........- Pages 3-14 || Oregon and Washington beginning should not be made to suffer further because of the ee eee tea aes eee 
Used Cars—Service Page 12 || June 1, due to “a marked improve- |} bungling of others. |ket a demand for 100,000 cars, 


(Continued on Page 2, Column 4) | (Continued on Page 6, Column 1) 
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Pre-1942 Model 
Car Dies May 
Be Scrapped 


DETROIT.—To intensify indus- 
trywide cooperation with the na- 
tional scrap salvage program, the 
Automotive Council for War Pro- 
duction is working on a program 
to speed the immediate movement 
of the maximum amount of iron 
and steel and other scrap, it was 
announced last week by Alvan 
Macauley, president. 

P. O. Peterson of Studebaker 
Corp. has been appointed chairman 
of a committee, which includes 
J. D. Porter of Federal Motor 
Truck Co.; B. D. Kunkle of General 
Motors; Ray Ayer of Chrysler 
Corp.; J. E, Padgett of Spicer Mfg., 
and J. F. Page of Packard. 

Unless the war is long and the 
need for scrap is great, there is 
little likelihood that 1942-model 
car dies and tools will find their 
way into salvage and thereby pro- 
long the period of reconversion 
when peace comes. 

While the 1942-model dies will 
be preserved as long as possible, 
in order to facilitate quick recon- 
version to production of automo- 
biles when war output halts, many 
dies for pre-1942 models undoubt- 
edly will be dumped into the 
government’s salvage drive starting 
next month. First of these dies 
to be scrapped, of course, will be 
those used for production of non- 
functional parts, such as fenders, 
hoods, door panels, etc. Others will 
come later, if necessary. 


Pontiae’s Gun 


School Operating 


PONTIAC.—With deliveries of 
its anti-aircraft cannon for the 
Navy seven months ahead of 
schedule, Pontiac Motor division 
now is operating an anti-aircraft 
gun training school to furnish 
instructors and observers for Navy 
training centers, according to D. 
U. Bathrick, general sales man- 
ager and director of the Pontiac 
school. 

Instructors are being selecied 
from Pontiac’s field personncl, 
Bathrick said, and must have me- 
chanical or technical backgrounds. 
Plans for the Pontiac school re- 
cently were approved at a Wash- 
ington conference between Bath- 
rick and the staff of Rear Admiral 
W. H. P. Blandy, chief of the 
Bureau of Naval Ordnance. 


Democracy is the American way of 
life; let’s keep it that way. 
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New Chrysler Plant 
To Set Records 


DETROIT.—A new type of fac- 
tory design for one-story reinforced 
concrete construction has _ been 
created by plant engineers of 
Chrysler Corp. and Albert Kahn, 
architect, for a new war plant 
which, it is believed, will house the 
largest plant area under one roof 
that has ever been built, dwarfing 
even the Willow Run bomber 
plant. Work on this plant, which 
will be located in the middlewest, 
will be begun in a few days. 

The new construction was de- 
signed to save steel that would 
ordinarily be used in a steel struc- 
ture or reinforced concrete struc- 
ture of conventional design. 

Instead of five to 12 pounds of 
steel per square foot of floor area, 
generally used in either of these 
conventional structures, the new 
design requires only 2.7 pounds of 
steel per square foot of floor area. 
For the projected plant, the sav- 
ing on steel will be enough to build 
14 destroyers or six 10,000-ton 
cargo ships. 

This saving is accomplished prin- 
cipally by a new type of overhead 
arch-rib construction which econ- 
omizes on reinforcing steel and at 
the same time provides both spa- 
ciousness in the building itself and 
overhead beams for ready attach- 
ment of monorails, trolleys, hoists, 
pipe lines, etc. Thus both the shape 
of the roof and the structural 
design of it contribute to an extra- 
ordinary result in the saving of 
critical material. 

The original design of the new 
plant called for structural steel, 
but a few weeks ago, at the request 
of the government, the original 
design was completely scrapped 
and, starting over again from 
scratch, the Kahn and Chrysler 
engineers collaborated in devising 
a new one. 

A further substantial saving in 
the use of steel was accomplished 
by a new type of window sash. 
Instead of steel sash, Kahn de- 


Kanzler Sees 


Crisis If Car 
Use Isn’t Cut 


DETROIT.—Unless something is 
done about material for replace- 
ment parts and curtailment of non- 

essential driving, 

the nation’s 

iil transportation 

| # system faces a 

breakdown in four 

months, Ernest 

Kanzler, chief of 

the WPB’s auto- 

motive branch, 

said last week. 

Because of low 

priority ratings, 

there is a lack 

Ernest Kanzler of materials for 

making replace- 

ment parts, Kanzler said, and 

| continued use of non-essential 

'yehicles will probably prove too 

| big a drain on the existing stock- 
pile of parts. 

Kanzler said gasoline rationing 
is the “quickest and easiest way” 
to stop nonessential driving. 

Disagreeing with the Plant Site 
Board, Kanzler said automotive 
ingenuity is solving the labor short- 
age in the local area and that the 
Detroit area could absorb far more 
war work without running into 
labor obstacles. 


OFFICERS AND non-commissioned officers from the Armored Force School 
and the Sixth Armored Division are attending a three-week course of instruction 
in the new type of engine to be installed in tanks of Chrysler Corp. 


manufacture in the future. 
engineers. Greater horsepower, higher 


This power-plant was developed by Chrysler 


torque at low engine speeds, simplicity 


of manufacture and ease of servicing are among the advantages claimed for it 
over some types previously used. There are six officers and 25 non-sergeants 
in the group taking the course now being conducted by the Chrysler 


Division’s service department. 


veloped a new “victory sash” made 
of wood, the framework which 
sets on top of common brick walls. 
The windows extend completely 
around the building, which will be 
mechanically ventilated. 

In addition to saving steel in 
the construction of the plant, the 
designers also saved about 125 tons 
of steel by planning to use a new 
type of wooden picket fence which 
can not be scaled. The fence 
around the plant will be almost 
four miles long. Instead of ordinary 
chain link fence. 


FOB 
Factory 


By A. H. Allen 


BEFORE LONG most of the new 
medium tanks coming from assem- 
bly lines throughout the country 
will be rolling on steel instead of 
rubber, as one definite step in con- 
serving the springy stuff. The 
change is said to reduce mobility 
by 10 to 20 percent, but mobility 
in a tank is not as important as 
brute hitting power. 

As a matter of fact, in one 
version of the M-3 tank, now 
superseded by the M-4, the rub- 
ber treads had to be fitted with 
steel “grousers” to provide ade- 
quate traction in sand and mud. 
Later, these were dispensed with 
by redesigning the tread to gain 
added traction. Now the rubber 
is to give way entirely to steel, 
which is not going to help the 
noise level in tanks any, particu- 
larly on hard-surfaced roads. 


New Equipment 


Nearly Ready 

MAYBE “BOSS” Kettering was 
only kidding when he said the war 
would be won with equipment the 
United Nations are now building 
and that no new inventions in the 
war equipment field would be of 
value until the “war after the next 
one.” Ket is active with the Na- 
tional Inventors’ Council, which for 
some time now has been looking 
over hundreds of new inventions 
almost daily to determine their 
practical military value. Certainly 
he cannot mean that out of all 
these thousands of ideas not a good 
one has turned up as yet. 

Actually, there are several new 
types of equipment now nearing 
the production stage, and while 
they have probably not devolved 
from inventions, nevertheless 
they are a step or so beyond 
some of the units now being 
built. There are said to be at 
least 40 new types of aircraft 
now in the testing stage, and at 
least one new type of bomber 
will be going into production 
before long. Also, some new 
types of wheeled combat vehicles 
should be ready soon to help put 
the axe to the Axis. 

” x ~ 


New Priorities 
On Labor 

AFTER A jamming up of the 
system of priorities on materials 
near the top end of the scale has 
made it appear necessary to re- 
place the whole system with a new 
one, which is based on a method 
of assigning every ordered lot of 
material a label that will indicate 
“end use requirement,” the news 
comes that the next interesting 
development may be “priorities” on 
labor. Under such a system, all 
war plant labor would be hired at 
a central agency such as the U. S. 
Employment Service, and one plant 
would be forbidden from “raid- 
ing” a nearby plant by offering 
wage inducements. 

The placement agency would 
operate under a system of priori- 
ties, feeding available labor sup- 
plies into new and expanding 
plants on the basis of the urgency 
of the product to be made. 
Combination of union seniority 
agreements and rigid control of 
hiring such as just mentioned, 
should do much to prevent mi- 
gration of labor from one district 
to another and from one plant to 
another. But it may also call for 
some “freezing” or at least 


stabilization of wages, or there 
(Continued from Page 11, Column 1) 


MAJOR J. A. THOMPSON, Air Corps resident representative; C. E. Bleicher, 


De Soto vice-president and in charge of 
A. Dixon, 


assembly operations; and Capt. F. 
representative, inspecting one of the 


turned out in volume in a Chrysler Corp. plant. 


Chrysler Corp.’s bomber fuselage 
formerly Air Corps resident 
bomber fuselage sections now being 
With automobile production 


methods, these sections are now coming down various assembly lines after the 
shells have been previously assembled in giant sections in other parts of the 


plant. 


U.S. Fuel Rationing Delayed; 
Confusion on Rubber 


(Continued from Page 1) 


ment” in supplies in the Pacific 
Northwest. 

4. Senator Truman’s defense in- 
vestigating committee blamed lack 
of foresight by government officials, 
greed of the international “rubber 
trust” and private companies for 
the nation’s rubber crisis. The 
committee said there would be no 
tires for non-essential civilians for 
three years. 

The delay in the proposed July 1 
start of fuel rationing throughout 
the nation, to coincide with the be- 
ginning of a permanent rationing 
system for 17 Eastern Seaboard 
states, is understood to have been 
caused by a “friendly” dispute be- 
tween Eastman, head of ODT, and 
Henderson, OPA chief, over which 
agency should administer the ra- 
tioning. The nationwide program, 
now under consideration of WPB, 
has elicited hot protests from oil- 
producing states and from other 
areas where there is an abundance 
of fuel. 

Several congressmen’ charged 
that tires stored in a garage would 
deteriorate almost as fast as those 
used in moderation. 

At his press conference, Presi- 
dent Roosevelt declared that tech- 
nicians are working on two or 
three different types of substitutes, 
but he warned that these substi- 
tutes would probably limit speed to 
30 miles an hour. He said, how- 
ever, that there is urgent need for 
conserving existing supplies of 
rubber. 

Roosevelt also disclosed progress 
was being made on plans for a 
Florida pipeline to relieve the 
gasoline situation in the Eastern 
Seaboard states. Some hysteria 
still existed in the affected states, 
where fuel rationing went into 
effect May 15, but dealers in many 
areas reported an upswing last 
week in car sales and service work. 

The Truman committee’s report 
blamed the pessimistic rubber out- 
look on these factors: The old 
OPM’s failure to check a 1941 
“orgy” of rubber consumption by 
car manufacturers; Secretary of 
Commerce Jesse Jones’ action in 
reducing a proposed synthetic rub- 
ber program from 100,000 to 10,000 
tons annually; failure of British- 
Dutch rubber producers to increase 
output simply to keep prices at a 
profitable level, and the lack of 
centralized authority and cartel 
agreements that blocked synthetic 
rubber production. 

The committee also chided offi- 
cials for failing to institute a 
scrap collection campaign even 
though junk heaps hide a 
“greater wealth of vital rubber 


than our enemies could assemble 
from all sources available to 
them today.” | 


* 


Less Than Third Get 


‘A’ Fuel Cards 

WASHINGTON. — Returns on 
gasoline rationing registration in 
17 Eastern states indicate that 
percentage estimates made by OPA 
on the number of the various types 
of rationing cards to be issued were 
substantially correct. 

OPA reported that 30.8 percent 
of 1,486,806 car owners for whom 
returns are now in, received “A” 
cards, giving them the minimum 
allotment of gasoline under the 
emergency rationing plan. 

OPA had estimated that “A” 
cards would constitute about one- 
third of the number of cards to be 
issued when registration for ration- 
ing took place. Approximately 
two-thirds of the estimated 8,500,- 
000 motorists in the rationed area 
would require larger rations, it was 
believed, and would be issued “B” 
or “X” cards. 

Of the nearly one and one-half 
million registrations reported, 10.8 
percent of car owners received 
“B-1” cards; 11.3 percent received 
“B-2” cards; 37.5 percent received 
“B-3” cards and 9.6 percent were 
issued “X” cards for unrestricted 


amounts of gasoline. 
* * * 


Midwest Saving Tires, 


Ickes Group Says 

DETROIT.— Midwestern motor- 
ists are conserving rubber for the 
war effort, according to the Petro- 
leum Industry Committee for this 
district, appointed by Harold L. 
Ickes, petroleum coordinator. 

B. L. Majewski, marketing chair- 
man of the petroleum industry 
committee for District Two, which 
includes Michigan, said the state- 
ment was based on analyses of 
civilian use of gasoline in the Mid- 
west in April. 

“The figures reveal,” Majewski 
said, “that the average automobilist 
reduced his mileage by 20 percent 
compared with April, 1941, and 
spot check for the first half of May 
indicates that May will reveal a 
mileage reduction of at least 25 
per cent.” 


Of Victoria 

VICTORIA, B. C.—Announcement of 
development of a new tear drop design 
automobile, made in Automotive News 
(April 20) under a photograph of the 
car, stated in error the vehicle was 
designed and built in spare time by 
J. H. Norton and H. B. Oldfield of 
Vancouver, Actually, the two men are 
citizens of Victoria. 


il 


















AUTOMOTIVE NEWS, JUNE 1, 1942 


3—(280) 





HE effect of the rebound is 

always much less than the 
original impact. This has been 
true with new car rationing and 
will doubtless be true with the pro- 
posed gasoline rationing. 


With the Murray-Patman Act, 
in which dealers are given some 
guarantee, the new car situation 
is pretty well buttoned up. Deal- 
ers can plan their operation in 
this regard to a certain definite 
conclusion. In some respects, 
the selling of new cars under the 
rationing plan has its advantages. 
The ceiling price set by OPM 
seems to be more sacred to a 
great many dealers than the de- 
livered price formerly suggested 
by manufacturers. Dealers, know- 
ing that after their present stock 
is exhausted, there will be no 
more cars available, are more 
inclined to salvage a greater 
percentage of their profit. They 
realize that the theoretical profit 
on these new cars which ordi- 
narily would be one month’s 
business, has got to spread over 
18 months’ overhead. The gov- 
ernment guarantee will be a 
godsend in keeping many dealers 
in business and to others it will 
be an aid in conserving profits 
made in the last several years to 
enable themselves to start in 
aggressively when new cars are 
again built. 


* * * 


Nugent Reiterates 


OPA Policy 


R. ROLF NUGENT, in his talk 

to Michigan dealers last week, 
said some significant things. Sev- 
eral times during his talk he re- 
iterated the policy of the OPA to 
the effect that it was the intention 
to continue to amend the rationing 
order to the end that all cars, 
except goverment pool cars, would 
be moved by March 1, 1943. He 
stated that in the future the OPA 
would set up the quotas for ration- 
ing new cars on a monthly, rather 
than a quarterly basis. This will 
give the OPA the opportunity to 
more quickly and intelligently re- 
vise the quotas in accordance with 
the statistical experience on the 
movement of cars during the 
preceding period. 


Nugent feels that the demand 
for new cars for the last six 
months, contrary to industry 
experience, will be intensified. 
This is due to the limited dis- 
tribution of cars so far this year. 

* * * 


Difficulties 
Are Cited 


E suggested that the activities 

of the Defense Plant Corp. 
would be progressed far enough as 
to demand 50,000 new cars, that 
the Army would require another 
50,000, that the Federal Procure- 
ment division would require a vast 
quantity, in addition to those re- 
quired by municipal, county and 
state services, and civilians in the 
professional categories permitted 
under rationing. 

He reviewed the difficulties the 
OPA ran onto in developing the 
rationing order. This was due to 
the lack of any world experience 
in rationing articles of this type 
and the inability to forecast the 
public reaction to it. 


* * * 


Admits Necessity 
Of Cars 


ipo passenger automobile is an 
economic necessity, he said, 
jand therefore needed to be ra- 
tioned; that, if it has been con- 
sidered a luxury, the stock remain- 
ing would have been allowed to 
flow through the usual channels of 
trade with no restrictions. This is 
a significant statement, but it 
seems a paradox when sO many 
other public officials seem not to 
realize it, and to single out the 
automobile for attack. 

The rationing of new cars is 
in no way kindred to the ration- 
ing of other articles, the purpose 


Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comm 
addressed to John 0. ce 
and the writer's name will be kept 





questions or requests may be 
Munn in care of Automotive News, Detroit, 
in confidence if requested. 






of which is to divide up a 
scarcity equally among all 
citizens. With the rationing of 
automobiles, transportation is not 
being exhausted. It is being 
increased, because a car, driven 
reasonably, depreciates both from 
the mechanical standpoint and 
from the use of the rubber less 


than does the same car in 
dead storage. 

* * + 
Encouraging 


To Dealers 


AY CHAMBERLAIN’S talk was 

aggressive and _ inspirational. 
He gave a report of NADA activi- 
ties since Pearl Harbor that should 
lend courage to and gain support 
from every dealer in America. 
Both from the oratorical and 
subject-matter standpoints, it was 
outstanding. Of particular interest 
was his statement that the auto- 
mobile finance companies were 
going to be used as an instrumen- 
tality of RFC in carrying out the 
loan provisions of the Murray- 
Patman Act. 

He stated that the Industrial 
Advisory Council of OPA is prov- 
ing very cooperative in connec- 
tion with a plan to offer dealers 
government assistance in connec- 
tion with junk cars, as well as 
to provide a way to obtain tires 


so that used cars can be 
marketed. 
* * * 
Outlook Better 
Than Expected 
ROPOSED gasoline rationing 


for all sections of the country, 
as a means to conserve rubber, is 
not perhaps as black as it looks to 
automobile dealers. Many believe 
that some way will be found to 
keep at least 20,000,000 cars in 
operation. This is the minimum 
number that most experts, who are 
in a position to know, feel must be 
maintained, unless the transporta- 
tion system of America is to be 
paralyzed. Without this minimum 
number of cars in operation, the 
public transportation system would 
break down, and the manufacture 
of war supplies would be seriously 
interrupted. Such an _ economic 
waste, the country cannot afford. 
Abolishing the use of more auto- 
mobiles would necessitate the use 
of more electric power of which 
there is already a serious shortage 
in many areas. Then, if we are to 
take the efforts of the Office of 
Civilian Defense at their face value, 
civilian morale is to be considered. 
To men, working to their full 
manual capacity for six days a 
week, nothing could be more con- 
ducive of good morale than the 
concentrated recreation of a drive 
with the family on the seventh day. 
The first effects of the gasoline 
rationing on the Atlantic Sea- 
coast was disastrous to dealers, 
but a more favorable reaction is 
sure to develop. Only 30 percent 
of automobile owners in_ this 
section got the “A” card limiting 
them to 3 gallons of gasoline a 
week; 10 percent got the “X” 
card with unrestricted quantities 
of gasoline; 10 percent got the 
D-1 cards permitting them 7 
gallons of gasoline a week; 11 
percent got B-2 cards, and 
$0 percent got B-3 cards, even 
more liberal. 


Will Need 


More Service 

HE average driver in normal 

times consumes about 14 gallons 
of gasoline a week, and if the 
gasoline rationing program in- 
volves, as is indicated, the cutting 
down of drivers to 7 gallons per 
week, this reduces the mileage by 
just half. Owners will keep their 
cars in better condition, attempt 
to get more miles on each gallon 
of gasoline, which will increase 
their service expense with auto- 
mobile dealers. 


An additional thought to con- 
sider is that with the gasoline 
(Continued on Page 14, Column 5) 


* * 





Today’s Thought 


With approximately five mil- 
lion trucks—one out of every 
five motor vehicles now running 
—being forced into service sta- 
tions for checkup and service 
during the next 60 days, there 
will be an abundance of service 
business for every dealer and 
manufacturer of replacement 
parts capable of taking advan- 
tage of the situation. 

Early in June, as part of a 
nationwide conservation  pro- 
gram, the Office of Defense 
Transportation will request 
every truck owner to have his 
vehicle inspected to make cer- 
tain that it is in efficient run- 
ning condition. Much of this 
business will be “plus” business 
built up by government request 
for preventive maintenance and 
to protect our present rubber- 
on-vehicles from being misused 
or meeting an early death 
through misuse or unnecessary 
driving. 


Motor Men 
Getting Key 
War Jobs 


BOSTON.—Lt. George M. Powers, 
just appointed officer in charge of 
Navy recruiting for the Boston dis- 
trict, is well known in motor 
circles. He was with Pontiac for 
years as regional manager in key 
cities. 


Gerald M. Sullivan, who was with 
Paul G. Hoffman's organization in 
California until he came here years 
ago as a partner of a Studebaker 
distributorship, and later assistant 
and retail salesmanager for Noyes 
Buick Co., has been appointed to 
the New England price administra- 
tion branch to check on cars and 
trucks. 

Kirk Metzerott, for some years 
general sales manager, for Noyes 
Buick Co., was called to Washing- 
ton where he was given a commis- 
sion as major in one of the war 
organizations. Frank J. Murphy, 
who was with the C. E. Fay Co., 
Chrysler and Plymouth distribu- 
tors, is now a major and after a 
tour of duty at Detroit he was 
transferred to Witchita, Kans. 
John S. Pfeil, New England man- 
ager of the Frigidaire division of 
General Motors, is chairman of the 
civilian committee assisting the 
Army Air Corps in clearing those 
seeking commissions in that unit. 


N. Y. Fair Trade Bill 


Vetoed by Lehman 

ALBANY.—With the assertion 
that “this is hardly the time for 
the state to start additional con- 
trols” over retail merchandising, 
Gov. Herbert H. Lehman last week 
vetoed a so-called “fair trade prac- 
tice” bill passed during the re- 
cently-adjourned session of the 
state legislature. 

Aimed at what its sponsors 
termed the “wholesale racket,” the 
bill sought to prohibit fraudulent 
and unfair trade practices in retail 
merchandising by banning the use 
of price lists in excess of regular 
sales prices and misrepresentation 
as to quality, ingredients and origin 
of goods. It also would have 
curbed “industrial selling.” 











For a fresh automotive viewpoint, 
read George M. Slocum’s ‘‘A Word in 
Edgewise.”’ 








AT CONVENTION of Empire State Automobile Merchants Assn. in Syracuse, | 
Charles N. Halleck of Indiana, speaker at convention 
assistant to chief of automobile 
Charles W. Neubig of Cortland, new president of the association; C. S. Forsythe | 
gece New York state, and Ray Chamber- | 

. CC. L. Cool of Rochester was elected | 
first vice-president; H. J. Luckenbill of Elmira, second vice-president; Ward | 
Olean was re-elected secretary, and 


NW. f. 
banquet; 


Left to right, Rep. 
Hubert G. arson, 


of Syracuse, new NADA director for u 
lain, executive vice-president of NAD 


Wilday o 
was re-elected treasurer. 





‘Tiered’ Cars Present 


Problem in Md. 


Special to Automotive News 
BALTIMORE. — (UTPS) — Mary- 


| 


able garage and storage space hav- 
ing been overflowed long ago. To 


land has 30,000 new automobiles! conserve floor space and reduce 


and trucks “frozen” by government 
edict, and is not selling its per- 
mitted quota even though restric- 
tions on purchasers have relaxed. 
Dealers place a value of $32,000,000 
on the “frozen” cars. 


Half of the idle motor vehicles 
are placed out of doors, all avail- 


Liberalized Rules 
Aid Car Sales 
Throughout Ohio 


COLUMBUS, O. — Automobile 
dealers throughout Ohio have been 
aided materially in the sale of new 
cars due to relaxation of rationing 
regulations, according to Walt R. 
Hamer, executive secretary of Ohio 
Automobile Dealers Assn. 

Hamer stated particularly that 
dealers in Columbus, Cincinnati 
and Akron have been benefitted as 
they have been able to modestly 
reduce their stocks of new auto- 
mobiles that they have had on 
hand since February. 

He stated that legislation that 
permits retail dealers to borrow 
money on their stocks of unsold 
cars has measurably _ relieved 
the outlook. 


Bill to Aid 
Small Business 


WASHINGTON.—Voting 344 to 
0, the House passed and returned 
to the Senate last week legislation 
designed to expedite the granting 
of war contracts to small business. 

Chairman Wright Patman, of the 
special House small business com- 
mittee, described the legislation as 
being more helpful to small busi- 











ness “than any other bill’ ever 
passed by Congress. 
The bill sets up in the War 


Production Board a smaller war 
plants corporation with a working 
capital of $200,000,000 to aid inde- 
pendent enterprises in obtaining 
and fulfilling contracts for war and 
essential civilian goods. It em- 
powers the corporation to accept 
contracts as a prime bidder and 
to parcel them out under sub- 
contracts to the smaller operators. 

To make it more certain that 
smaller concerns will not be over- 
looked in the dispensation of war 
contracts, Patman succeeded in 
having written into the bill by a 
72 to 25 vote an amendment com- 
pelling federal agencies to award 
contracts to small concerns when 
they are certified by the WPB 
head as being competent con- 
tractors” as to a specific govern- 
ment procurement contract.” 


DeSaunders to Head 


Dallas Dealers 

DALLAS, Tex.—Neil J. DeSaund- 
ers, president of Lone Star Olds- 
Cadillac Co., has been elected! 
president of Dallas Automotive | 
Trades Assn., succeeding C. M.| 
Johnson, Johnson Bros. (Chevro- | 
let), who has entered the service | 
as a lieutenant colonel. 
D. L. Johnson, of Johnson Bros., | 
was elected first vice-president, | 
and Ira McColister, Chevrolet Co., | 
was elected to the board of direc- | 
tors. 


rationing; 


Cc. H. 


Touhey of Albany 


storage charges, some dealers have 
“tiered” their holdings by placing 
one motor car atop another. Keep- 
ing the cars in good running con- 
dition is becoming an _ increasing 
problem, declare the dealers. 

Baltimore's quota for three 
months is 709 new cars. So far, 
Baltimore dealers have sold and 
delivered only 545. 

Commenting upon the situation, 
John E. Raine, of Automobile 
Merchants’ Assn., said: 

“The situation is very bad. Buy- 
ers have been scared out of the 
market by reports from Washing- 
ton of threats to requisition cars 
and tires. Prospective customers 
are also frightened by reports that 
soon there will be no gasoline at 
all for private car owners.” 


Pa. Dealers Get 
Promise of 


Liberal Rationing 


PITTSBURGH. — Pittsburgh dis- 
trict automobile dealers have been 
assured that rationing boards will 
“bend” as much as possible to help 
move frozen stocks of new cars. 

Pittsburgh Auto Dealers Assn. 
was told at a meeting last week 
that rules laid down by the Office 
of Price Administration in Wash- 
ington will be adhered to, but 
everything possible will be done to 
“liberalize” regulations and release 
new vehicles. 

The get-together of dealers and 
rationing officials was part of a 
campaign by the PADA to clarify 
auto rationing and stimulate sales. 

I. D. Wolf, chairman of Alle- 
gheny County commodity rationing 
board; Russell H. Potter of New 
York, regional rationing adminis- 
trator, and George Lowe of Harris- 
burg, assistant state rationing ad- 
ministrator, were present. 

According to Lee Moran, presi- 
dent of the PADA, the dealers’ 
chief difficulty is that the public 
has become “unsold” on buying 
new cars. Talk of requisitioning 
plus gasoline rationing and the 
rubber shortage has frightened 
eligible buyers out of the market, 
he said. 


Dingeman i Ring 
,OXNARD, Calif.—A. J. Dingeman, 
Ford-Mercury dealer here and 
director of National Automobile Dealers 
Assn., is a candidate for Congress from 
the new llth District, which includes 
the counties of Ventura, Santa Barbara, 
San Luis Obispo and Monterey. 





Squabble Holding Up 


Rationing in Pa. 
HARRISBURG, Pa.—Fed- 
erally-controlled rationing is 
being delayed in Pennsylvania 
by refusal of Gov. Arthur H. 
James to name more candidates 
than the present state incum- 
bent, T. Elmer Transeau, for 
selection by Administrator Leon 
Henderson as state OPA director. 
As early as Apr. 20, Henderson 
asked James to submit a panel 
of nominees from which he 
could choose a state director 
for Pennsylvania; and establish 
headquarters in Philadelphia. 
Under the present set-up all 
rationing is directed out of 
Harrisburg, with Transeau, on 


the state payroll in another 
capacity, as director of the 
program. 


Gov. James refused to open 
the field to other candidates; 
would submit only the name of 
Transeau, to which Henderson 
replied that “in view of my 
responsibilities under the sta- 
tute, I am following a policy of 
appointing state directors only 
where I have a choice from a 
panel.” At the present time, 
James is insisting that his one- 
man panel be accepted by 
Henderson. 

Against a quota of 3,400 new 
cars for May, Pennsylvania re- 
leased 1,819 new cars up to May 
22. For the three-month period 
ending May 31, with a quota of 
10,205, releases so far total 


only 2,686. 
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AUTOMOTI OUR PLEDGE 


VE 





Dw A One sacred pledge we make our friends here and 
of M now. This publication, God willing and 20 long ae 

it is in our charge, will never champion the cause 
A of any individual or any corporation which is not 
L for the best interests of the automotive industry as 
7 @ whole. Nor will ite columns be used to 


spread 
gossip or inflame prejudice. It will 
the upbuilding of the industry it is pledged ca 


wholly through the dissemination of NEWS which 


is timely, authentic and of value—(AN 6-10-1983). 


The Nugent Plan 

oa automobiles now for post-war delivery is an 

idea dropped into the hopper by Dr. Rolf Nugent, 
OPA chief of car rationing, in the hopes that dealers 
may see enough good in it to give it a trial now while 
the scope of their operations has necessarily been curtailed 
by the world struggle. Possibly that idea came to him 
after one California dealer placed an order with his factory 
for 500 new cars to be delivered out of the first batch to 
come off the assembly line following the cessation of 
hostilities. Be that as it may, the Nugent plan has a new 
application in that it has to do with retail sales. 

In brief, the OPA chieftain proposes that post-war 
prospects place their orders now with their dealers and 
pay on time, the government guaranteeing fulfillment of the 
contracts, with deliveries to be made in post-war time. 
Part of the dealer commission would be made at the time 
of the purchase, the remainder at time of delivery, and 
the buyer would get interest on his money as on War Bonds. 

Advantages claimed for the Nugent plan promise to 
keep in business the finance companies and automobile 
retailers’ sales organizations, stimulate advertising of 
products no longer manufactured, provide a cushion of 
paid-in-advance orders against post-war recession. and also 
mop up some of the excess consumer income. 

To many this may sound plausible enough and worthy 
of a trial, but the question arises: At this time will the 
public buy a pig in a poke, so to speak? Will it buy 
sight, unseen? The particular post-war model ordered 
might not look so good when placed alongside the offerings 
of that make’s competition. But there should be no reason 
why the Nugent plan cannot be given a trial, at least. 


No Longer a Seasonal Peak? 
Noe at this time of the year, our dealer body 
would be expecting the peak of its sales activity of 
the model year in July. After that came the slackening of 
demand in anticipation of the fall announcements of the 
new models for the ensuing year which usually meant a 
cleaning up of the old stuff through price reductions and 
even “fire sales.” Will it be that way in this war year? 
Those who take the negative side of the question cite 
changed conditions. For one thing, there are no new models 
to slow up demand, and again there remains a considerable 
number of 1942 models to sell. In support of this opinion, 
Dr. Rolf Nugent, OPA’s car rationing chief, believes that 
there no longer is a seasonal peak in the automobile 
business, and predicts that demand would continue strong 
after the first of July. He bases this belief largely on the 
anticipated increase of the country’s war efforts which will 
mean millions more men and women put to work in the 
defense plants and who will have to have transportation. 
On the negative side, other observers believe that the 
seasonal factor, plus the gasoline and tire scares, will 
materially cut into new-car demand after July. They hope 
they’re wrong and, along with other dealers, will contribute 
their best efforts to sell cars, at a profit, after July 1. 
But at least dealers have the assurance of OPA that, 
should sales decline sharply after July 1, present rationing 
rules will be further relaxed. 











, Slocum 


The Man from Mars was in again 
this morning to ask a few more 
puzzling questions. “Why is it,” he 


asked, “that in your boasted 
democracy you 

A RECENT allow men who 
CALLER have been ap- 


LLS AIN pointed and not 
_ _ elected to make 
the rules which govern the day-by- 
day lives of your citizens?” I 
assumed that he referred to Hen- 
derson, Ickes, Nelson, and others 
whom the President had appointed. 
* * 


“T'll grant you,” he continued, 
“that they may be capable, but 
they are still only human and in 
the short time I have been on your 
planet, I’ve discovered they are no 
more infallible in their decisions 
than are my fellow Martians. Only 
last week, when your President was 
telling his press conference that 
the rubber situation was ‘all a lot 
of newspaper talk’ his appointees 
were threatening to nationalize the 
gasoline rationing over your great 
mid-continent war production area, 
even in the face of the fact that 
your gasoline storage tanks here 
are already bulging to the danger 
point.” 

* * * 

“It seems to me,” my near-planet 
Good Neighbor said, “that your so- 
called economists who are setting 
up the rationing rules to keep your 
30 million cars running, are simply 
off on the wrong foot from the 
start. Supposing you were cut off 
as completely on your supply of 
wool as you are on rubber, and 
granted that it was necessary to 
set up a law that no more clothing 
could be made for the duration. 
Do you imagine that it would be 
humanly possible for any set of 
economists to figure on what-so- 
ever hypothesis the length of time 
before the majority of your citizens 
would wear out their woolen cloth- 
ing and have to stay in-doors, go 
naked, or wear cotton or rayon?” 

I told him his proposition was a 
little deep for me but perhaps if 
he would elucidate I might get 
the idea. 

* * #* 

“Well,” he said, “what I mean 
is, that these brain trusters start 
off by saying that normally you 
use 600 million tons of crude rub- 
ber annually for civilian needs. 
Now rubber goes not only into tires 
but into everything from garden 
hose to baby nipples; but even 
granting that they know the exact 
amount used in new tire produc- 
tion in normal years, how in the 
world can they figure how long the 
average car owner will be able by 
careful driving, by cutting down 
mileage and speed, and by his 
individual Yankee ingenuity and 
frugality to keep the old bus run- 
ning to meet his needs if it is his 
responsibility and his alone?” 

* * * 


“What I am getting at,” said the 
Man from Mars, “is that it seems 
to me you Americans are giving 
up the very thing you are fighting 
for and adopting the very things 
which you claim you are giving 
the blood of your young men to 
crush. I thought you had enough 
experience in the prohibition era 
from 1918 to 1932 trying to control 
the individual citizen’s daily habits. 
It seems to me you are going to 
run into the same kind of a fiasco, 
good as your intentions now seem. 

*” * eS 

“You Americans have always 
amazed the universe with your in- 
dividual ingenuity but you certainly 
don’t go for regimentation. It is 
one thing to stop the sale and 
manufacture of cars, tires and 
gasoline if they are needed for war 
purposes. It is all right to scare 
the living daylights out of your 
citizens by proving that when they 
use up what they now have there 
will be no replacement, but if you 
want to win this war quickly, you 
had better tell the leadpencil boys 
to do all the figuring they want to 
and to broadcast their figures, but 
for goodness sake don’t put hobbles 
on the civilian army. They want 
to fight!” I thanked him for com- 
ing in again and told him maybe 
he had something there.—G.MS. 


1942 ALMANAC LAST CALL 

First forms now closing. Send 
Who’s Who, Album and Advertising 
copy at once. Order extra copies 
at $1.50 each or 4 for $5 post-paid. 
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—Poinier in Detroit Free Press 
That Will Fix Everything 
In This Corner 
9 
‘Very, Very Good ...... 
The views expressed in this column are those of our readers. 


Anonymous contributions will not be accepted but contidence 


be observed upon request. 


Rubber 


Your editorial in the May 25 issue 
of Automotive News, “The Rubber 
Question; An Elastic One,” is very, 
very good. 

We haee you mail a marked copy 
to the President, to all members of | 
Congress, and to all top officials of | 
WPB and OPA. You will then) 
have served the Country and the, 
automobile trade well.—M. H. Ben- | 
son, president, Benson-Lancaster | 
Motor Co. (Studebaker), Austin, | 
Tex. 








Scrap? | 


Your edition of May 25 on my 
desk this morning. 

Also a slip covering some mate- 
rials scrapped yesterday: 


will 





Jan. 1, awaiting governmental dis- 


position. Maybe that was neces- 
sary for the war program also. 
Then a rationing program, initially 
announced for Jan. 16, but which 
finally went into effect March 1, 
was so restrictive in form that up 
to April 20, one large Providence 
dealer who ordinarily would have 
delivered 300 cars by that date, 
had sold just one new car unit 
under a rationing certificate. 

“In the meantime governmental 
threats of confiscating tires, ration- 
ing gasoline, limiting automobile 
usage had so completely killed the 
new car market that even the in- 
significant number of eligibles 
would not purchase cars. Simul- 
taneously with the government’s 
admission of unduly restrictive 
rationing and the promise of more 


150 lbs. Paper $ .75 ‘liberal regulations comes the an- 
150 lbs. Tires $ .60 /nouncement that motorists on the 
150 lbs. Iron $ .75 'Eastern Seaboard are to be al- 

Total $2.10 |lowed from 2% to 5 gallons only 


If the rubber situation is so) of gasoline per week. Who would 
critical, why not a better price on purchase a new car under those 


scrap rubber?—L. A. Wright, | conditions even if there were no 
Motor Sales (Dodge), Jackson, | automobile rationing at all? 
Mich. “During all this period dealers’ 
|repair shop and stock room per- 
Results /sonnel have been raided by the 





As president of the Stockton | 
Motor Car Dealers Assn., I am 
enclosing a tear sheet from the) 
Stockton Record issue of May 13, 
showing you how we adopted your 
suggested ad in your digest edition 
of Apr. 27. 

We have already sent you an ad 
we ran the previous week and 
these are all producing results.— | 
John H. Eagal, John H. Eagal Co. 
(Ford), Stockton, Calif. 


Aliens? 


..Epitor’s Note: The _ following 
article has been sent to the Rhode 
Island Automobile Dealers Assn. | 
by one of its members: 
“Thousands of automobile dealers 
throughout the United States are 
asking themselves what they have 
ever done to warrant the treatment 
which this Administration is con- | 
stantly heaping upon them. Are 
they enemy aliens or what? 
“First the spare tires are taken | 





from their new cars. All right, 
that’s war. Then production of 
new automobiles is completely | 
stopped, wiping out 90 percent of 
their business. Well, that’s war, 
too. Next their stocks of automo- 
biles on hand are impounded on 


industries classified as essential to 
the war effort which could assure 
their employes’ draft exemption, 


‘and dealers have been obliged to 


keep open their business establish- 
ments at crushing expense to them- 
selves, unable to Operate and at 
the same time unable to get out of 
business—impounded like enemy 
aliens. 

“Do the administrative bureaus 
intend to discontinue automotive 
transportation in this country? 


Whether they realize it or not they 


have already gone a long way in 
accomplishing that very thing. 
Automobiles must be maintained 
and repaired, and certainly the 
government has made no provision 
to perform that work while killing 
off the dealer body in wholesale 
quantities. Who is going to per- 
form the war work if millions of 
(Continued on Page 10, Column 5) 


Coming Events 


JUNE 


21-24—New York (Commodore). Annual 
convention of Advertising Federa- 
tion of America. 

23-24—Cleveland (Hotel Carter). An- 
nual convention of Automotive 
Engine Rebuilders Assn. 
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| ORTSA NEW JOR 


i ed 
Has the war torn you up by the roots... blasted your business, knock 


take heart from the men and women 


















out your job, split your family? Then 
of Detroit. In one stroke, Uncle Sam destroyed the $3,000,000, 


i ive . Here’s 
automobile industry, and brought chaos into the lives of 300,000 people 


. 1/108 
~ t on the revolutionary task emend gue? 
the inspiring story of how Detroit's ~ <i and ingenuity en ve see So Mechine* { Tere « format saslling ' 
: American: covrage . for © and eo 

Uy I tee Goverment eed them-—en ape of Reine f Sine tttonte , , 
righty Se Fit decorate with Swett ia the w 
odds, the Detrait, . is guns “ aoe nonsense: ” 
Ma. JO ae EEG INET og ys bette 3 an dee WT Cove, 
nis 7 Sand ih SNE i net Seen 10 WOE genie 
Senrough Hell SS, go beat the Te Detro Myen we, SE ynoemcile Teed chee | 

ert Onan FORTY Yotes oF et Kil og indus, Gy Detray 

For maths piles: wn beat 0 5.0 vives of cis faslies Oe 
ca Gost at Fact of OTe, aOR as SACI ack 
: AMenCe id, ws rhe pyramids 2 Ge and Croit fet © dusting 
OE aking, TO ey on eT Spot EN perth CONE Her 
a, * eam Qaltatt 
es, SO 

D : . . aa ae quick ne wa 
ETROIT’S conversion of industry has been big news 5 ee 


to the whole world... but we found another new, big story in 
Detroit’s conversion of people! The immediate adaptation to 
new tasks and new methods, the old dogs who learned new 


tricks ... the tremendous training programs, the executives 


— workers 20 0 heres # who put on overalls and turned into teachers... the way 
pesroit a? weaction Irererted ante ‘ ‘ ‘ os 
for the we coding * * the women have been put in the picture, and individual 


ingenuity come to the aid of mass production . . . the hundreds 
of thousands of workers back on the payroll months ahead 
of schedule—this, we believe is the biggest story of Detroit, and 
one of the most inspiring chapters in the history of Democracy! 


- - - Look for it in the July issue of The American Magazine. 


The American Magazine is more interested in people 


than in anything else... which explains why more interesting 






people are more interested in The American Magazine than 






in any other publication . . . And also explains why The 






American Magazine is one of the best media with which to 






sell ideas as well as merchandise . . . Everybody knows there 






is no shortage of ideas in Detroit, this year or any year! 


The American Magazine 


IN THE SERVICE OF THE NATION 
Bud Schirmer, Detroit Manager... Bob Woodruff, American Magazine Representative 


; The Crowell-Collier Publishing Co., Detroit Office—General Motors Bldg. 
250 Park Ave., New York City... 720 Statler Office Bldg., Boston. . .333 North Michigan Ave., Chicago.. 








- 235 Montgomery St., San Francisco 
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20,000 Cars Placed 
In June Quota 


needed by the Army and the De- 
fense Plant Corp. for use at war 
factories. This demand undoubtedly 
will be turned into areas where 
cars are moving slowly. 


As reasons for moving the frozen 
cars as soon as possible, the ration- 
ing chief pointed to the military 
need for storage space now oc- 
cupied by vehicles, the deteriora- 
tion of idle cars, and the necessity 
for providing transportation to 
essential persons, the number of 
which is rising rapidly. He inti- 
mated that Leon Henderson, OPA 


Relief 


(Continued from Page 1) 

as the need for cars to meet essen- 
tial needs in the nation, Chamber- 
lain declared that “evidences con- 
stantly are developing which indi- 
cate that something like 20,000,000 
automobiles are necessary to keep 
things going on the home front. 

“Sometime ago,” Chamberlain 
said, “NADA estimated that there 
were 70,000,000 Americans entirely 





























chief, might personally appeal to 
essential motorists to spur the sale 
of cars, if the market drops off 
sharply after July 1. 

Dr. Nugent, in announcing the 
boost in June's quota, told the 
dealers that the issuance of quar- 
terly quotas had been abandoned 
in favor of monthly quotas, where- 
by OPA might more quickly adjust 
the figures to meet existing needs. 
He said OPA was giving consider- 
able thought to setting only state 
quotas, permitting state adminis- 
trators to allot the number where- 
ever needed. 

Paying high tribute to dealer 
efforts in the war program, Dr. 
Nugent asserted that official think- 
ing in Washington is now centered 
on the urgent need for dealer relief, 
citing as an example the recently- 
signed Murray-Patman Act which 
provides loans on and purchase of 
new cars by the RFC. 

The June quota allotments by 
states and the state and national 
reserves, to which will be added 
surplus cars at the end of May, 
follow: 










































































dependent on automobiles for their June Resceve 
necessary transportation. These in- Quota uota 
cluded 58,000,000 farmers and] Alabama ............. 584 85 
12,000,000 residents of small town oo. seas tase teaeees oo BY 
and city suburbs who must have | Gqajifornia ||) °°)" 3.296 411 
cars to use in connection with|Colorado ............ 320 40 
their daily work. oot orga Chosvenes 1,001 125 
“Just a few days ago the govern- ae. tes a 4 
ment announced that the number|Georgia ............. 456 57 
of women and men in this country|Idaho_............... 96 12 
now directly employed in war pro- aon ee = tH 
duction work was 15,000,000. Ajtowa ..............1. ~'616 7 
great many of these must have| Kansas .............. 576 72 
cars to get to and from their work. oe eee nee need 2 = 
The Brookings Institution, which] Maine ....::......... 248 31 
works very closely with the gov-| Maryland ........... 818 102 
ernment in Washington, only a few ——— Seeeees ie Cy 
days ago found that 25,000,000 cars| Minnesota ........... 684 "86 
are needed in civilian life. Of] Mississippi .......... 204 25 
these, 20,000,000 must be used con- ee Siesesnnenmas 980 122 
tinually and 5,000,000 on a limited | Nomtana. -:ssccs-7---- BOM = 
basis of 30 to 40 miles a week.” |Nevada .............. 40 5 
Chamberlain stated that still] New Hampshire ..... 136 17 
further assistance to dealers will| NOW Jptsc¥,---::--:- 1-638 “= 
come from the recently relaxed| New York ........... 3.064 380 
rationing orders. North Carolina ...... 408 51 
“We have the promise of Price | North Dakota 96 ob 
Administrator Henderson that the| Oklahoma ............ 64 
—— ss order will be S a 
broadened from time to time if it By tv , ‘ 
is found that such steps are needed —- i. Pas 280 - 
in order to get rid of the entire} South Dakota ....... 112 13 
400,000 cars by March 2, 1943,” — sen et eee a ies 
he asserted. cece 22 
“While the dealers sincerely ap-| Vermont ............. 72 9 
preciate the attitude of OPA in| Virginia ...... 844 105 
these matters, I believe that the| Wy2spington i. [4 = 
entire stock of aon cars will Wisconsin Gorse sas ties 892 7” 
not move unless gets behind | Wyoming ............ f 
this program as a selling organiza- District of Columbia. 216 27 
tion. In other words, rationing 40,000 5,000 


National Reserve: 5,000. 

Following his address, Dr. Nu- 
gent conducted a question-and- 
answer session as follows: 

Q.—What if a buyer’s strike de- 
velops as a result of gasoline and 
tire restrictions? 

A.—OPA will be forced to liberal- 
ize the rationing program, if neces- 
sary, probably through broadening 
of the eligibility list (Section 702). 
Or we may turn into the market 
the advance purchases of the Army 
and Defense Plant Corp. 

Q.—What about used cars under 
gasoline rationing? 

A.—That’s a big problem, and 
OPA now has under study a used- 
car financing scheme and a junk- 
ing plan which should materially 
aid dealers. 

Q.—Will the RFC buy 1942 
demonstrators in July, 1943? If not, 
shouldn’t the restrictions be taken 
off these cars now? 

A.—Not certain if they’re covered 
under Murray-Patman Aet, but 
assumes they are since demonstra- 
tors are regarded as new cars 
under the rationing program. 

Q.—I have a 1942 car, with 10,000 
miles on it, titled in the name of 
the dealership. Can I transfer car 
to my (dealer’s) own name? 

A.—-No. 

Q.—What is OPA doing to re- 
apportion new cars which are be- 
ing sold by dealers in slow-sales 
areas to dealers in areas where 
cars are selling fast? 

A.—OPA is watching the situa- 
tion closely and intends to take 
proper steps. 

Q.—How about confiscation of 
cars? 

A.—No one wants to confiscate 
cars as long as it is humanly pos- 
sible to avoid it. 


alone will not bring success. There 
are so many detrimental elements 
involved, such as tire and gasoline 
shortages, that the eligible buyers 
of these cars simply will have to 
be sold on the idea of taking them.” 

Chamberlain revealed that the 
NADA executive board, meeting 
last week, had renewed the con- 
tracts of Charles W. Bishop, NADA 
general counsel; Labert St. Clair, 
public relations counsel, and 
Chamberlain. 





BY USING this 25-year-old machine, 


resurrected from the junk heap, skilled 
workers in the Chrysler forge plant 
have doubled the capacity of aluminum 
alloy forging hammers on many 
important sircraft parts. 


Brasshats at Meeting. . . 





Automotive News photos by Snuffy McGill 


ecutives attended a 


J factory ex 
ABOUT 450 Michigan and Detroit dealers and factor OTA ene gationing 


meeting in Detroit 
chief, and R. L. Vaniman, 
and truck rationing. 
Harold Draper, 


ast week to hear 
WPB Automotive branch deputy chief, 
Among those at the speakers’ table were, left to right, 
president of Michigan 
Chamberlain, executive vice-president of 


Dr. Rolf Nugent, 


talk on car 


utomobile Dealers Assn.; Ray 
National Automobile Dealers Assn., 


and W. E. Holler, general sales manager of Chevrolet. 





OTHERS AT the speakers’ table were, left to right, A. H. Sarvis, Michigan 


director of OPA; H. C 


Doss, general sales manager of Ford; and J. H. Lemons, 


assistant general sales manager of Oldsmobile. 





FACTORY OFFICIALS present at the dealer meetin 
(center), Chevrolet zone manager, and ji 
At left is Jack Rose, 


manager of DeSoto. 


included Roy O’Brien 
Wagstaff (right), generai sales 
Detroit dealer. 


J. B. 





L. 


LEFT TO RIGHT, T. H. Keating, Chevrolet assistant general sales manager; 
Newton, Cadillac assistant general sales manager; and Frank Pierce, 


R. 
Nash vice-president in charge of sales. 





ALSO PRESENT were, 


sales manager; 
and King Chase, 


left to right, George H. Pratt, Hudson general 
. A. Nimnicht, Chevrolet assistant general sales manager; 
Chevrolet assistant general sales manager. 


Trade Groups Urged 


To Keep Alive 


CHICAGO.—Leadership in keep- 
ing alive public desire for the pred- 
ucts of industries, whose civilian 
production has been halted by war, 
should be taken by trade associa- 
tions, it was asserted by John H. 
Morse, chief of the Division of 
Economic Information, U. S. De- 
partment of Commerce, in address- 
ing the semi-annual meeting of the 
American Trade Assn. Executives 
here at the Blackstone hotel. 

“Although demand for products 
will have to be deferred in many 
instances,” Morse told the associa- 
tion executives, “keep that de- 
ferred demand from dying by keep- 


Public Desire 


ing the public mindful of it. And 
make firmer friends for your in- 
dustry by telling people how to 
prolong the usefulness of their 
present supplies of your products. 
The Department of Commerce 
urges you to make full use of this 
opportunity.” 

Declaring the government hoped 
trade associations would occupy 
positions of increasing importance 
in the war effort. Morse urged the 
executives to “make it your major 
business to anticipate ways and 
means by which your association 
can be of war service and to offer 
plans for action.” 


Truck Stockpile 
Seen Exhausted 
In 7 Months 


(Continued from Page 1) 
in Class III. The last percentage 
contrasts with only 5 percent in 
the first month of rationing. 

A breakdown of deliveries for 
civilian use shows that of the 
14,663 commercial vehicles released 
since March 9, a total of 2,567 or 
17 percent were light trucks (under 
9,000 pounds gross vehicle weight), 
6,804 or 46 percent were medium 
trucks (over 9,000 but under 16,000 
pounds), 3,249 or 22 percent were 
heavy trucks (over 16,000 pounds), 
1,931 or 13 percent were truck 
trailers and 2 percent represented 
miscellaneous types such as station 
wagons, ambulances, etc. 

(Vaniman revealed that, due to 
the fact the Army will not need 
all the new station wagons, these 
types will again be put on the 

rationing mart beginning June 1.) 

Because of the limited supply 
of heavy trucks (9,100 on May 23) 
and the heavy demand, Vaniman 
declared that vehicles of a lower 
G. V. W. will have to be substituted 
later on. These substitutions would 
involve attachment of third axles, 
or the use of semi-trailers. There 
are 95,675 medium and 38,700 light 
trucks in the stockpile at present, 
he asserted. 

Vaniman also replied to the 
question which has been pro- 


pounded most often by automobile 





Ford Starts Output 


Of Medium Tanks 

DEARBORN.—Thirty-ton 
tanks will be in mass production 
at the Ford Motor Co.’s Rouge 
plant here within 30 days. 

The Ford tank will be com- 
pletely manufactured and as- 
sembled in Ford plants with the 
exception of two pieces of equip- 
ment. Most of the tanks will be 
produced at the Rouge plant 
except for the motor and 
final assembly. 

It is equipped with a V-8 
aircraft engine designed by 
Ford engineers. 

A tank of similar design is 
already being produced by 
Chrysler and General Motors. 





dealers as to why “if the govern- 
ment needs trucks so badly, why 
doesn’t it take them? Why are 
our trucks permitted to stand 
around depreciating on store room 
floors if they are so badly needed 
for military and essential civilian 
transportation?” 

“First of all, the government has 
no need for all your trucks at the 
present time, and it has no way 
of knowing who should have them 
six months or a year from now,” 
said Vaniman, “but it is important 
that six months or_a year from 
now they be available for those 
persons who can use them most 
effectively in our war effort. 

“In the second place, the govern- 
ment wants you to retain your 
business and obtain what legiti- 
mate profit you can from it and, 
in this connection, the government, 
through the Reconstruction Fi- 
nance Corp., will help you over 
the rough spots with financial 
assistance. In the main, I think 
most of you dealers would prefer 
to sell your goods yourselves 
rather than have the government 


take over.” 
- + . 


600 Chicago Dealers 


Hear Nugent 

CHICAGO.—From 20 percent in 
March, the number of certificates 
issued under the new car rationing 
program rose to better than 75 
percent in May, it was reported by 
Rolf Nugent, rationing chief of the 
OPA, in a talk last week before a 
luncheon meeting jointly sponsored 
by the Chicago Automobile Trade 
Assn. and the Illinois Automotive 
Trade Assn. Approximately 600 
turned out for the session at the 
Stevens hotel. 

Ray Chamberlain, executive vice- 
president of National Automobile 
Dealers Assn., pointed out that of 
the motor cars in operation today 
at least 20,000,000 are required for 
necessary services in the war 
program. 

R. L. Vaniman, of the War Pro- 
duction Board, stressed the fact 
that direct contribution to the war 
effort must be proved in securing 
trucks from now on. 








Here Is the way | see it... 


se 
= OF MAINE folks are proud. 


“TI guess about everybody down East puffed up a bit 
when they read that story in LIFE about Maine in win- 
ter. I know I did. 


“But there’s nothing narrow or provincial about us. 
We speak the same language as Californians and Texans. 
And we know that a flight squadron out of Portland, 
Oregon, is fighting for Portland, Maine. 

“T think LIFE has done as much as anything to give 
people the world-wide point of view. It shows city peo- 
ple how to grow wartime gardens. It shows farmers 
how the war is going on in Detroit and Cleveland and 
other big industrial centers on the home front. 


“I know my wife likes it, not just because it shows 
her how to make her own hats, but for all the same 
reasons that I do. It takes a person into the intimate 
confidence of what’s going on in the world. 


**My claim is that ina democracy, propaganda simply 


means supplying the people with the clear, true facts. 
That’s certainly a job LIFE does for the whole country 
like nothing else.” 

* * * 
Conceivably, there are 21,go00,000 reasons and shades of 
reasons Why 21,900,000 people read LIFE each week. 


At some point all these many reasons meet on the 


AMERICA’S MOST POTENT EDITORIAL 





common ground that LIFE, with the whole modern 
world as its subject, has discovered an arresting and in- 
formative way to combine the beauty and story-telling 
power of pictures with the interpretive power of words. 

With its powerful impact on such a large segment 
of American families, LIFE is first in any company for 
selling goods or presenting an unusual and new busi- 
ness nessage born of the war. 











8—(285) 





U.S. Cites Severity 
Of Rubber Shortage 


WASHINGTON. — Four leading 
war agency officials last week 
joined in a statement designed to 
clarify the facts about the rubber 
shortage. 

Issued because many confusing 
and conflicting stories have been 
circulated about rubber, the state- 
ment points out that the shortage 
is extremely serious, reports to the 
contrary notwithstanding, and that 
no rubber of any kind can be 
spared for purposes not directly 
connected with the war effort. 

Donald M. Nelson, chairman of 
the War Production Board, Arthur 
B. Newhall, rubber coordinator; 
Joseph B. Eastman, director of the 
Office of Defense Transportation, 
and Leon Henderson, administrator 
of the Office of Price Administra- 
tion and director of the WPB 
Division of Civilian Supply, all 
joined in the statement, which 
follows: 

“There has been a great deal of 
confusion about the rubber situa- 
tion, much of it caused by opti- 
mistic stories about the availability 
of synthetic rubber at an early 
date, or the large amount of scrap 
rubber which can be reprocessed. 

“But there is little real basis for 
such optimism. Our rubber short- 
age is one of the worst materials 
shortages we face. We can spare 
no rubber of any kind for non- 
essential uses. Statements to the 
contrary are misleading, and do 
the country a great disservice, for 
the facts as we see them are grim, 
and we need 100 percent coopera- 
tion in conservation measures by 
the general public and by industry. 

“Before Pearl Harbor, it ap- 
peared that this country had an 
adequate supply of rubber, in the 
light of the situation as it then 
existed. We had stockpiled sub- 
stantial tonnages in anticipation of 
interruption in shipments from the 
Far East, and steps had already 
been taken to regulate civilian 
consumption. 

“Events following Pearl Harbor, 
however, created a wholly new 
series of problems. The President 
announced a new military program 
on Jan. 6. This very greatly in- 
creased our military requirements 
for rubber. Then, our major sources 
of rubber supply were lost. In 
addition, our Allies were forced to 
look to the United States as a 
source of military rubber. 

“Thus, despite precautionary 
steps taken in 1941, it has become 
necessary to develop a rationing 
program for rubber which elimi- 
nates all but the most necessary 
uses. 

“War Production Board figures 
show three facts: 

“1—We cannot spare any rubber 
to make new tires for ordinary 
passenger cars; the tires we do 
have must be strictly rationed to 
essential uses. 

“2—All the synthetic rubber we 
get must go to the war effort. 

“3—The most optimistic  esti- 
mates for this year and next indi- 
cate no rubber for anything but the 
most essential uses. 

“This is the situation which 
faces us: The amount of rubber 
which can be made available for 
civilian, industrial and_ essential 
transportation purposes this year 
must be held down to not more 
than 150,000 tons, which is 79 per- 
cent less than the 700,000 tons 
consumed for all civilian purposes 
in 1941. The actual current rate 
of use—10,000 tons a month—is 85 
percent less than the 1941 rate of 
civilian consumption. 

“The 1942 allotments do not in- 





clude any rubber for new passenger 
car tires, and are restricted to 
articles essential to the civilian 
industrial economy, such as_ bus 
and truck tires, and certain indus- 
trial, medical and health items. 


“It has been reported that some 
drivers are not taking conservation 
measures seriously, in the belief 
that eventually their tires will be 
requisitioned. 

“But if we wear out the tires 
on the 30 million passenger cars, 
the truck, bus and train transpor- 
tation systems of the nation will 
be swamped. On the other hand, 
if it is possible to preserve cars 
in the hands of their owners, it 
will be an advantage to all trans- 
portation and to the war effort. 
If the time should come when the 
government had to call on civilians 
to sacrifice their tires, we know 
they would respond patriotically. 
In the meantime, no American 
should deliberately waste the mile- 
age left in his tires. 

“Detailed estimates of our re- 
quirements and supplies, for mili- 
tary reasons, cannot be made 
public. But we have the figures, 
and the story they tell is a very 
serious one. 


“The present synthetic program 
calls for production of over 300,000 
tons during the calendar year of 
1943. In addition the Rubber Co- 
ordinator’s office is studying the 
possibility of increasing the cur- 
rently planned production of syn- 
thetic rubbers other than the Buna 
S. But many difficulties remain to 
be solved. 

“All old scrap rubber can be re- 
claimed and used over again. 
Reclaimed rubber can be mixed 
with crude rubber to form a com- 
pound usable in many products, 
military as well as civilian. Since 
Pearl Harbor, the flow of scrap 
rubber to reclaiming plants has 
greatly diminished. It must be 
started again. 

“Not more than 10,000 tons 
annually can be expected soon 
from Mexican Guayule. 

“Negotiations are in progress 
with all Latin American countries, 
and agreements have recently been 
made with Brazil, Peru and Nicar- 
agua in which the United States 
will take the entire exportable 
surpluses of their rubber for the 
next five years. This will meet 
only a small part of our needs. 
Brazil will be able to ship this 
country from 10,000 to 15,000 tons 
of crude rubber this year, and, 
we hope, perhaps 25,000 to 30,000 
tons in 1943. The Peruvian agree- 
ment is expected to provide be- 
tween 6,000 and 10,000 tons over 
the five-year period.” 

* * * 


Says Brazil Can Meet 


U. S. Rubber Needs 


LOS ANGELES.—Paulo Sampaio, 
former acting administrator of 
civilian aeronautics for Brazil, said 
here that his country can supply 
America’s rubber needs. 

Here on an American airplane 
survey, he told interviewers Brazil, 
producing 30,000 tons of rubber a 
year, could step up its facilities and 
meet the demand of this country, 
which used 800,000 tons last year. 

“In the Amazon basin’s 2,000,000 
square miles, at least 10 percent 
of the jungle is rubber trees,” he 
said. “Your transport planes could 
take delivery.” 


‘“‘Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 


. 


ENLISTED MEN from Army air bases were among those attending the first 
of a series of defense service schools sponsored by Oldsmobile. Technical men, 


im the air service, were 
icing automatic cannon 


ven detailed taining in the proper methods of serv- 
uilt by Oldsmobile fo 


r fighting planes. J. J. Dobbs, 


Oldsmobile’s defense service manager, conducted the school and is shown above. 


AUTOMOTIVE NEWS, JUNE 1, 1942 





STUDY OF CURRENT conditions affecting automotive retailers, further 
intensive consideration of the passenger car and truck rationing program, and 
renewed effort to assist dealers operating under a war economy, were among 
the subjects discussed by William E. Holler, Chevrolet general sales manager, 
with members of the division’s wholesale organization in Detroit. 


are the assistant regional managers 


Central Office staff. Reading from the foreground clockwise around the table 
are Jackson Howell, Oakland, Calif. ; 


Simmons, New York; G. R eeks, 
K. M. Chase and E. A. 
T. H. Keating, assistant 


W. V. Shell, St. Louis; J. 


White Starts 2- 
To Conserve Trucks 


CLEVELAND.—As a means of 
keeping existing transportation 
units in service for the duration, 
White Motor Co. has set up a 
cooperative two-way plan which 
went into effect May 27. 


White’s plan is designed, first, to 
conserve existing equipment in 
service, and, second, to conserve 
new parts in order that they may 
be available for future needs. It 
recognizes the need of a control 
system that will conserve all avail- 
able parts in one central stock so 
that they will be available for all 
who need them. 

The two-fold plan consists of 
Preventive Maintenance (P.M.) and 
Parts Conservation (P.C.). Under 
Preventive Maintenance, White sets 
up a definite schedule for the 
periodic inspection and servicing 
of vehicles based on mileage or 
elapsed time. 

Parts Conservation is a new 
White Service development espe- 
cially designed to meet the present 
situation. In addition to the need 
for the most careful maintenance 
methods to reduce the rate of wear 
on parts and prolong truck life, 
there is an equally great need for 
conserving new replacement parts 
—practically all of which contain 


Bendix Report 
Shows Effects 
Of High Taxes 


DETROIT. — Effectiveness of 
already-existing federal taxes in 
“siphoning off” increased profits of 
individual companies, as war pro- 
duction soars to astronomical 
levels, is clearly shown in an 
operating statement of Bendix 
Aviation Corp. to its stockholders. 

A statement by Ernest R. Breech, 
Bendix president, accompanies the 
interim balance sheet and opera- 
tions report for the first six 
months, ended Mar. 31, of the com- 
pany’s current fiscal year. This in- 
cludes the period following Pearl 
Harbor, and shows that Bendix 
immediately responded by tripling 
its production over that of the 
same months last year. 


Enclosed with the statement to 
stockholders from Breech were 
dividend checks at the rate of $1.00 
per share, payable June 1 to stock- 
holders of record as of May 8, 1942. 


Offsetting the sharp rise in war 
production, reported by Breech, is 
a four-fold increase in federal taxes 
from $8,936,682 for the six-month 
period last year, to $36,261,381 for 
the latest fiscal half-year. 


As a result, while net sales in- 
creased by $113,000,000 in the first 
six months, net profits after taxes 
increased only $2,200,000. It was 
pointed out that if tax provisions 
had been computed on the basis 
of still higher levies already sug- 
gested, Bendix earnings this year 
would actually have been less than 
in the corresponding 1941 period, 
despite the great increase in total 
volume of needed war equipment. 


Vacuum Power Brakes 


SOUTH BEND.—Bendix has just 
ublished a book, “ABC of Vacuum 
ower Brakes.” It will be distributed 
free to the trade and to schools, col- 
leges, army depots, etc., upon request. 


° Boston; L. F. 
Nimnicht, assistant general sales managers; Holler; 
poasent sales manager; J. L. 

. Connell, Chicago, and D. F. Adderhold, Atlanta. 








































































Service System 
Manual Revised 


By Studebaker 


SOUTH BEND. — A _ revised 
Studebaker Service System manual 
has just been mailed to dealers. 
The new manual 
covers a simple 
but basic proce- 
dure for use of 
the Studebaker 
service system by 
service and parts 
departments. 

“Car owners 
today buy service 
from Studebaker 
dealers as easily 
as they purchase 
a pound of coffee 
from the corner 
grocer,” said C. S. Fletcher, Stude- 
baker’s general sales manager, in 
announcing issuance of the revised 
manual. 

“Studebaker More-Mileage Serv- 
ice is the result of more than 62,000 
actual test service operations per- 
formed by expert mechanics under 
the guidance of our service engi- 
neers over a period of years,” he 
explained. “The system was devel- 
oped to enable dealers to reduce 
costs and improve servicing tech- 
niques,’ thus saving money for the 
owner and making money for the 
dealer. 

“Pre-pricing is only one of the 
benefits derived from the Stude- 
baker system,” he _ continued. 
“After determining the operations 
and parts required for each job, 
our service engineers conduct time 
studies on the various ways a 
mechanic can do the work. A step- 
by-step record is made and prices 
are based on the most efficient 
procedure. 

“More than 800 separate service 
operations on all 1942, 1941, 1940, 
1939 and 1938 Studebaker models 
are included in the latest revision 
of the system. The Studebaker sys- 
tem consists of the Seryice Opera- 
tion Pricing Handbook, Service 
Operation Step and Time Schedule 
Book and the Service Operation 
Material and Pricing Book. 

“The new manual has been pre- 
pared to help the dealer simplify 
the procedure in his service and 
parts departments by eliminating 
duplications, wasted time and 
effort, errors and misunderstand- 
ings.” 


Shown here 
who conferred with Holler and his 
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Wissinger, Ne 
Flint, Mich.; 


Vollmer, 


Cc. S. Fletcher 


Matthews, Dallas; 


Way Plan 


metals or other materials which 
are critical to the war effort. 

Parts will be held in central 
stocks where they will be available 
to all, rather than piled up at 
unaccessible points. Where indivi- 
dual operators stock up, the stock 
is invariably unbalanced so that 
many parts are never touched. 
Through White’s control plan, ade- 
quate stocks will be maintained by 
White branches and distributors 
for the use of all who show a need. 

Another step in Parts Conserva- 
tion is made possible by the fact 
that White service stations are 
“miniature White factories”’—with 
special machines that enable skilled 
White craftsmen to repair worn 
or broken parts that, in ordinary 
times, would be replaced by new 
parts. In order to conserve critical 
war materials and protect owners 
for the duration, all repairable 
parts will be repaired. 

As further assurance that stocks 
will be controlled, purchasers will 
be required to turn in the old part 
when a new one is ordered. This 
policy applies to virtually all re- 
placement parts from spark plugs 
to rear axles. According to J. N. 
Bauman, vice-president and general 
sales manager, about 98 percent of 
White’s parts items are included 
under this plan. When turned-in 
parts are beyond repair, they will 
be disposed of in accordance with 
suggestions of the Salvage Division 
of the War Production Board. 


Rubber-Life Tire Tread 


Aid Supplied Dealers 

NEW YORK.—Overman & Co. 
here announce that almost all; 
automobile supply dealers have re- 
ceived stocks of a preparation 
known as Rubber-Life, a liquid for 
application to the tread of tires to 
make them more resistant to abra- 
sion. Produced without the use of 
essential or restricted war mate- 
rials, the preparation is said to 
improve the tire without affecting 
its elasticity or resiliency. 

According to M. C. Overman, 
who also is president of the Over- 
man Cushion Tire Co., the prepara- 
tion was invented in 1928 by a 
European chemist, and has been 
used successfully for many years 
by European motorists and truck 
and bus companies. 


Buick Dealers Elect Waters 


CHICAGO.—New officers of the 
Buick Dealers Assn. in this area in- 
clude Norman Waters, president: 
Harold Young, vice-president; Charles 
Robertson, secretary, and Ed Reynolds 
as treasurer. 


SIMU aah em aie 


MILLION 
LU al 
ashi 


POSTAL TELEGRAPH, 
PLEASE. I'D LIKE TO 
SEND A 

TELEGRAM 









* 

Wherever there’s 
a telephone... 
there’s Postal 
Telegraph! 


Next time you want 

speedy telegraph ser- 

vice — remember — 

it’s convenient, it’s economical, it’s 
fastest to... 


Phone* 


fostal 





AS PART of a program to enlist the 
cooperation of America’s 32 million 
motorists in a voluntary movement to 
keep their driving at speeds under 


40 miles an hour, Muriel Hessler of 
Akron calls attention to a new rear 
window sticker now ready for free 
distribution by Firestone’ dealers 
and stores. 


Tibet), 


“For your convenience, 


r-le- Seely tte ee ae eT 
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“AIRPLANE-TYPE” HYDRAULIC 


@ The effectiveness of guns mounted on vehicles is increased substan- 
tially, and “It’s hits that count”. Monroes are sturdy—they help keep 
the vehicles and guns on an even keel. 


Monroe Shock Absorbers have stood the test of time for years, in 
every country of the world, and in all climates. 


Large numbers of Monroe “Special” Shock Absorbers are now in- 


stalled on many Victory units. 


MONROES ARE BUILT FOR MANY TYPES OF UNITS 


Large and small tanks—heavy and light 
gun mounts— Blitz Buggies—Jeeps— 
Troop Transports, Trucks, and Motor- 
cycles. 


There’s a size for every requirement 


—the heaviest conveyances in the world 
use Monroes. 


Over 70% of all the Railway Passenger 
cars built in the United States since 1937 
have been equipped with Monroes. 
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@ Our engineers 

will gladly discuss 

Shock Absorber 

problems any time 
you say. 
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Tire Quotas 


AUTOMOTIVE NEWS, JUNE 1, 1942 


Fla. Truckers Seek Easing 
Of ODT Restrictions 


for June 


Lower Than May 


WASHINGTON.-- A quota of 
tires for rationing in June, lower 
than the quota for May, was an- 
nounced last week by Leon Hend- 
erson, administrator of the Office 
of Price Administration, in a 
further step to conserve rubber. 
This decrease is contrary to the 
seasonal pattern of replacement 
sales in previous years. 

Passenger vehicle tire quotas for 
June show a reduction in the num- 
ber of new and recapped tires and 
inner tubes as compared with May. 


Midgley Scores 
Chemists Over 
Rubber Failure 


CHICAGO.—Dr. Thomas Midgley 
jr., vice-president of Ethyl Gasoline 
Corp., last week accused American 
chemists of 
“mental slothful- 
ness” for failure 
to develop rubber 
from native 
plants. 

Dr. Midgley, 
father of ethyl 
gasoline and 
chairman of the 
American Chemi- 
cal Society, told 
the society’s local 
section that more 
rubber could be 
grown in the United States than 
could possibly be consumed. He 
delivered his indictment after re- 
ceiving the Willard Gibbs medal 
of the society, one of American 
Science’s highest awards. 

He warned “against the delusion 
that American ingenuity or a mira- 
cle will save the nation from the 
sad day of reckoning by suddenly 
supplying a huge volume of rubber 
or a satisfactory substitute from 
nowhere.” 

Any American who believes that 
synthetic rubber manufactured in 
quantities is “just around the cor- 
ner” is just as far wrong as Kaiser 
Wilhelm was at the start of World 
War I when he thought German 
chemists would solve the _ prob- 
lem, he said. 

“The Kaiser’s faith was blasted 
and this failure of the German 
chemists contributed greatly to the 
German defeat. Hitler did not 
start World War II until the 
problem of making a satisfac- 
tory synthetic rubber was an 
accomplished fact. 

“Today our relative positions 
with respect to rubber are reversed. 
Germany is not suffering in any 
critical way from a rubber short- 
age. We are!” 


Cotton Padding 
Held Tire-Saver 


ATLANTA. — (UTPS) — “Cush-o- 
Liner” is the name of a new tire- 
saver which has been devised by 
the Southern Mills, Inc., Atlanta, 
and which will soon be placed on 
the market. 

The “Cush-o-Liner” is a strip of 
strong cotton padding which has 
been cut to fit between the inner 
tube and the casing of a tire. In 
all standard sizes, it can be in- 
serted between the inner tube and 
a casing which has become some- 
what worn, and will materially 
prolong the life of the tire without 
the need for re-capping, it is said. 

It takes up much of the wear 
and tear on a tire caused by sharp 
stones, nails, pieces of glass, etc., 
while it is not to be considered a 
“cure-all” for the tire situation, it 
will prolong the life of the average 
tire for a moderate cost. 

Although extensive preliminary 
tests have been given the “Cush-o- 
Liner” prior to putting it on the 
market, the need for something of 
the sort was so great that it is 
being put on the market before 
all preliminary tests have been 
completed, and no claims are being | 
made for it beyond the fact that 
it is an ingenious, inexpensive and 
easily installed tire saver. 


Higgins Moves Up | 
PITTSBURGH. — H. B. Higgins, 
associated with the Pittsburgh Plate 
Glass Co. since 1905, has been elected | 
executive vice-president of the com- 


pany. 


Dr. Midgley 


| and 


For trucks, there is a moderate 
increase in the number of new 
tires made available, but this is 
more than offset by a cut in the 
recapped tire quota as compared 
with the current month. The truck 
inner tube quota also is lower. 

The June quota makes available 
49,584 new tires for List A passen- 
ger vehicles, 479,051 recapped tires 
or recapping services for List A 
and List B together, and 265,007 
inner tubes. These figures com- 
pare with May quotas of 55,573 new 
tires, 578,092 recaps and 315,058 
tubes. The total of new and re- 
capped passenger car tires in the 
June quota is 16.5 percent less 
than the May total. 

The truck tire quota, which pro- 
vides for buses, trucks, industrial 
tractors and farm equipment, in- 
cludes 247,715 new tires, 365,014 
recaps and 309,116 tubes, compared 
with 238,259 new tires, 379,060 re- 
capped tires and 328,836 inner tubes 
made available in May. The total 
of new and recapped tires for 
trucks in the June quota is a little 
less than 1 percent below the com- 
parable total for May. 

Replacement sale figures for 
previous years cover new tires only. 
For passenger vehicle tires, the 
normal seasonal increase between 
May and June was 8 percent, and 
for truck tires 5 percent. 

The new tires made available in 
the June quota may be issued only 
for use on List A vehicles and then 
only when the tires they have can- 
not be made serviceable by re- 
capping. List A eligibles also have 
first claim on recapped tires, with 
the remainder available for ration- 
ing to List B users. Vehicles 
deemed most essential in the na- 
tion’s economy are included in List 
A, while List B covers those con- 
sidered of secondary importance. 


Ford Surplus 
Up $5,000,000 


BOSTON.—Ford Motor Co.’s sur- 
plus was increased $5,050,142 during 
1941, according to its balance sheet 
filed last week with the Massachu- 
setts state tax commissioner. 

Total surplus was $612,678,531 as 
compared with $607,628,389 in 1940 
and $601,239,506 in 1939. 

Assets were listed as follows: 

Real estate, $143,924,799 against 
$134,056,274 in 1940. 

Machinery and equipment, $200,- 
609,862 against $187,823,423. 

Merchandise and supplies, $142,- 
748,017 against $101,469,372. 

Prepaid insurance, taxes, 
$796,761 against $918,139. 

Note and accounts receivable, 
cash, stocks, bonds, securities and 
patent rights, $230,580,915 against 
$288,922,676. 

Total assets, $718,660,356 against 
$713,189,884. 

Liabilities were as follows: 

Capital stock, $17,264,500; same as 
in 1940. 

Accounts payable, 
against $70,425,746. 

Reserves, $19,736,919 against 
$17,871,249. 

Surplus 
$607,628,389. 

Total liabilities, 
against $713,189,884. 


etc., 


$68,980,406 


$612,678,531 against 


$718,660,356 


DEVIL-DOGS TAKE 


of Ss. 


car, developed by the 


Crosley “Bull-Pup” for a sky-ride. 


HERE is the first batch of Chemigum 
(synthetic rubber) rolling from the 
intricate maze of reactors and tanks 
in the new government-sponsored addi- 
tion to the Goodyear Tire & Rubber 
Co.’s P= in Akron. The addition 
started in operation May 20, 1942, with 
still another overnment-sponsored 
addition scheduled for completion later 
this year. 


RFC Set to Buy 
Scrap Rubber 


WASHINGTON. — Secretary of 
Commerce Jesse Jones last week 
told the House Interstate Com- 
merce Committee that the RFC 
was prepared to purchase and re- 
claim scrap rubber and that a 
government program, including a 
price for scrap, would be an- 
nounced in a few days. 


Jones said there were between 
800,000 and 1,000,000 tons of scrap 
rubber in the United States and 
that private companies were now 
reclaiming about 26,000 tons a 
month. 


“We hope to build that up to 
35,000 tons a month,’ Jones said, 
“but we have got to work out a 
better system of getting it. We've 
got to have a price to compensate 
the people to bring it in.” 

He said the RFC, WPB and OPA 
were working on a price, collection 
and reclaiming plan. 


Foy Is Vice-Chairman 
Of N. Y. Serap Drive 


NEW YORK.—Byron C. Foy, 
vice-president of Chrysler Corp., 
is serving as vice-chairman of the 
Industrial Salvage Committee for 
Greater New York, which, under 
auspices of the War Production 
Board, launched May 25 a cam- 
paign to mobilize this city’s 26,000 
manufacturers for conservation of 
materials and salvage of scrap 
needed for increased war produc- 
tion. 


Among members of the executive 
committee for the drive are F. B. 
Davis jr., president, U. S. Rubber 
Co.; Robert C. Stanley, chairman, 
International Nickel Co., and Char- 
les E. Wilson, president, General 
Electric Co. 


Clark a Trustee 


NEWARK.—Thomas H. Clark, of 
Hyatt Bearings division, General 
Motors Corp., has been elected to the 
board of trustees of the New Jersey 
Assn. of Credit Men. 


Chris Sinsabaugh’s ‘‘Sparks’’ column 
is read by the ‘‘wide-awake’’ in 
industry. 


This contingent 


Marines, when their big Douglas Marine Air Corps transport plane 
| landed at Lunken Airport, Cincinnati, picked up this little military scout 
rosley Corp., hoisted it into the fuselage of the plane 
flew away with it to the U. S. Marine Air Corps station at Quantico, Va., 


where they’re putting it through its paces. 


JACKSONVILLE, Fla.—Florida’s 
private motor carriers, meeting 
here May 22, elected Paul E. Rein- 
hold, president of Foremost Dairies, 
to represent their interests on the 
state advisory committee of the 
ODT motor transport division. 

Serving with him on the state 
private carriers’ advisory commit- 
tee are E. T. Lay, executive secre- 
tary of the Florida Wholesalers 
and Manufacturers Assn., secre- 
tary; Emmett Evans of Auburn- 
dale, representing carriers of agri- 
cultural products; James Morton 
of Waverly, representing citrus 
and canning movers; A. D. Davis 
of Winn-Lovett Grocery Co., repre- 
senting chain store men; C. G. 
McGehee of Jacksonville Paper Co., 
miscellaneous wholesalers, and E. 
J. Keefe, president of Bryan-Keefe 
Grocery Co., Tampa, wholesale 
grocers and other similar groups. 

Resolutions adopted by the more 
than 100 private carriers attending 
the meeting urged that the effec- 
tive date of the new ODT orders 
be postponed from June 1 to July 1, 
to give them more time to get their 
businesses in shape for compliance; 
that the 15-mile limit for hauling 
without a return load be increased 
to 50 miles, on the basis that many 
delivery trucks bringing in produce 
from farms would find it impossi- 
ble to obtain return loads; and that 
the new rules be changed to allow 
private carriers to return to their 
starting places empty if they 
could obtain some sort of legal 
certification that no return load 
was available. 

H. E. McDaniel, state representa- 
tive of the motor transport section 
of ODT, said the resolutions would 
be considered strictly on _ their 
merits. In explaining the new 
regulations to the meeting, Mc- 
Daniel said: 

“These regulations are being 
established to conserve tires, gaso- 
line and truck equipment. We 
realize they might work a hardship 
on some persons, but the tire 
situation is so desperate, the truck 
equipment situation is such that 
drastic curtailment must come now, 
if we are to hold the country’s 
transportation system together 
until we win this war. 

“The question is not whose trucks 
will be used, or who makes a profit, 
but simply, how we are going to 
make the rubber we have last, 
because it is all we are going 
to get for a long time. It 
would be fine if we could grant 
these exceptions, but the picture 
isn’t very optimistic.” 

W. Olin Stamps jr., president of 


Faulkner Joins 


Film Company 


CLEVELAND.—Donald C. Jones, 
president of General Broadcasting 
Systems, Inc., and its affiliates, 
Motion Picture Productions, Inc., 
and Emerson 
Corp., announces 
the appointment 
of Roy H. Faulk- 
ner, as executive 
vice-president of 
these _ corpora- 
tions. 

Faulkner was 
formerly presi- 
dent of Auburn 
Automobile Co., 
president of the 
Pierce Arrow 
Sales Co., vice- 
president of the Aviation and 
Transportation Corp., and president 
of Columbia Axle Co. 

Faulkner’s headquarters will be 
in the Rockefeller building here. 
The company is now producing 
visual-training films. 


New Chexall Edition 


Is Off the Press 

CHICAGO.—Complete with pas- 
senger car accessory inspection, 
installation and replacement infor- 
mation pertinent to the conserva- 
tion of automobiles now in service, 
the 1942 Chexall Accessory Manual 
is now off the press. 

The 1942 edition, called the “Con- 
servation Maintenance” edition be- 
cause of its particular application 
in automobile maintenance by 
service stations, is new in size, 
7%” x 11”, which permits listing 
all accessory specifications for each 
model car on a single page. 


R. H. Faulkner 


Florida Trucking Assn., voiced an 
appeal for “concerted cooperation” 
on the nart of Florida truck own- 
ers in handling the state’s freight 
without a wasted foot of space. 


Creamer Reelected Head 


Of R. I. Truckers 


PROVIDENCE.—John A. Cream- 
er was reelected president of the 
Rhode Island Truck Owners’ Assn. 
at its annual meeting here. Also 
reelected were: Vice-president, 
Robert A. Watt; treasurer, William 
J. Halloran, and secretary, Frank- 
lin S. Eggleston. 

Directors named were Percy 
Arnold, William H. S. Callahan, 
Dawson Ditt, William J. Fowler, 
William R. Harrall, Harold C. 
Knight, Anthony S. Lamb jr., Rich- 
ard A, Moran, John J. McDonald, 
Willy St. Germain, Franklin C. 
Sutherland and John A. Woodward. 


Ju This Comer. . 


(Continued from Page 4) 
workers cannot be transported to 
and from their homes? They can’t 
all live near their work. Reports 
indicate that less than one percent 
of habitable dwellings in Provi- 
dence are now unoccupied. 


“Does the Administration think 
it can win today’s war with 
Cesar’s transportation? Might just 
as well think of manufacturing 
spears and arrows instead of air- 
planes and tanks. 


“Another factor in this situation 
which is equally important: A war 
is won by public spirit and morale 
as much as by bombs and bullets. 
The government must keep faith 
and play fair with all its citizens. 
To date it has not done this with 
the 40,000 automobile dealers of 
America and their employes. The 
American public knows this and is 
becoming apprehensive. Unfair- 
ness to your neighbor today fore- 
tells unfairness to you tomorrow. 


Mistakes will be made and are 
expected in so gigantic an under- 
taking as war, but national in- 
justice of a government to its citi- 
zens must never exist. The posi- 
tion of the automobile dealer, an 
American citizen, must be cor- 
rected at once—he is not an enemy 
alien.” 


AERA Convention Set 


For June in Cleveland 

INDIANAPOLIS. — Automotive 
Engine Rebuilders Assn. will hold 
its 20th annual convention June 23- 
24 in Cleveland’s Hotel Carter. 

Bob Patterson, executive vice- 
president, and Tom Duggan, of the 
Cleveland committe, will prepare 
the program which will include all 
of the modern aspects of the parts 
and rebuilding business related to 
the war effort. In keeping with the 
simplified trend of convention 
activities, there will be no elabo- 
rate display of automotive parts 
and shop equipment but all manu- 
facturers are urged to sign up for 
conference booths which will be 
set up on the convention floor as 
has been the custom in the past. 


Lehman a Director 
SOUTH BEND.—Allan 8S. Lehman 
has been elected a director of Stude- 
baker Corp. Lehman is vice-president 
and a director of Lehman Corp., and a 
Sirector s —— States Land & 

imber oO. an on l 2 
Utilities Corp. —— es 


Wooden Tires Please 


Newspaper Deliverer 

ST. LOUIS.—An experimental 
rubberless tire, having steel- 
rimmed wooden wheels, has 
been found “satisfactory” by 
the operator of a fleet of St. 
Louis newspaper delivery trucks. 

First tests proved so success- 
ful that William Stroh, presi- 
dent of the company which has 
the contract for delivering the 
Globe-Democrat, placed an order 
for 50 sets of the wheels. 

The wooden tires, compressed 
in quarter sections on standard 
truck wheels and beveled down 
for a steel rim two inches wide, 
are fitted with four springs 
next to the wheel for shock 
absorbers. 









FOB FACTORY 
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will be a terrific howl from work- 
ing men who are arbitrarily 
stopped from seeking out higher- 
paying jobs. 

* 


* 


Engineers Set 
An Exhibit 


AN INTERESTING meeting and 
exhibit for automotive and aero- 
nautical engineers will be held at 
the Rackham Memorial in Detroit 
June 8, sponsored by the Engineer- 
ing Society of Detroit, the Detroit 
section of the Society of Automo- 
tive Engineers and the Ford Motor 
Co. Three technical papers on 
aircraft subjects will be presented 
concurrently with an exhibit of 
American and Axis air engines, the 
new Ford airplane engine and a 
V-8 adaptation of the same, to- 
gether with miscellaneous parts 
and equipment for aircraft. At- 
tendance is restricted to members 
and authorized guests. 


Culminating five years of ex- 
perimental work, a new plant is 
now in production in northwest- 
ern Ohio for the manufacture of 
steel propeller blades for bombers 
by a new process of forming and 
pressing chrome- molybdenum 
steel tubing. Managed by a for- 
mer automotive plant official and 
engineer, the plant is another 
unit in the ever-increasing net- 
work of industries under the 
wing of the Aviation Corp. 

s ¢ 8 


Materials Choice 


Narrows Down 
INDUSTRIES not active in the 
war production effort as yet—and 
there are still a few—are told their 
choice of materials is now limited 
to wood, glass, concrete, clay prod- 
ucts, gold and silver. If you can 
make anything out of that com- 
bination you are all set. Otherwise, 
the materials picture is SRO for 
war production. There have been 
rumors current around Detroit for 
the past few weeks of an impend- 
ing “freezing” of all lumber stocks, 
but this probably would not affect 


retail yards. 
* * 


Some Costs 


Of War 


To gain some appreciation of the 


Ala. Worrying 
Over Loss of 


Car Mechanics 


BIRMINGHAM, Ala. — Prime 
worry of service shops in this area 
is the loss of mechanics to defense 
projects. One dealer reported that 
his shop was practically cleaned 
out as the men left for higher pay- 
ing jobs at an airplane storage and 
repair center in Mobile. The turn- 
over ‘in mechanics is now running 
at the rate of four times a year. 


Dealers as a whole still have 
about all the repair work they can 
take care of and hence need a 
full staff of mechanics, whom they 
have to pay more to retain. 


Less than 20 percent of the 
dealers have gone out of business 
in this area so far. However, C. 
E. Anderson secretary-manager of 
the Automobile Dealers Assn. of 
Alabama, gave it as his opinion 
that not half of the dealers can 
stay in business more than one 
year unless there is a change in 
the picture. He said dealers had 
done a good job so far of pulling 
in stakes and cutting down ex- 
penses, the larger dealers taking 
the lead in this respect. 


A few dealers have added such 
related lines as farm _ tractors, 
outboard motors, motorcycles, bi- 
cycles and electrical appliances. 
However, deliveries of these are 
also curtailed. One former Plym- 
outh dealer is finding a good mar- 
ket for home insulation. 


Welch Gets Post 


SAN FRANCISCO.—Charles Welch 
has just been appointed Northern Cali- 
fornia resident_manager for Earle C. 
Anthony, Inc., Packard distributor for 
California, according to LeRoy Spencer, 
vice-president of the company. Welch 
has just completed 10 years of service 
as sales executive with the Anthony 
firm, and replaces W. S. Venn, who is 
on leave of absence after accepting a 
commission as Lieut. Colonel in_the 
army's newly-organized Ordnance Bat- 
alion. 








cost of airplanes and their acces- 
sories, consider that a bomber 
propeller alone, complete with vari- 
able-pitch mechanism, is worth 
about three times what a low-price 
car costs, or around $2,500. A large 
aircraft engine of the 2,000-horse- 
power radial type figures approxi- 
mately ten times the cost of a 
propeller, or $25,000, while a huge 
four-motor flying boat has a 
manufacturing cost averaging 
something like $600,000. 


Still, when you figure that you 
could build 40 of the latter for 
the cost of one battleship, maybe 
they are worth the price. 


* * * 


Inventories 


Present Problem 


Not the least of problems con- 
fronting some automobile manu- 
facturers is what to do with the 
inventories of finished parts and 
materials in their own plants as 
well as in plants of suppliers and 
vendors. Are these to be nursed 
along hoping for an early termina- | 
tion of the war, or should they be 





High Tensile 


It is easy to see how the Fruehauf Trailer 


written off and consigned to the 
scrap heap? On the basis of the 
war ending in 1944—and there is 
some opinion (or guessing!) to 
back up this viewpoint—these in- 
ventories will be held for subse- 
quent car production. 


Hanging on to such material 
involves the very real danger of 
obsolescence automatically junk- 
ing it anyway. Just a few im- 
portant engineering advances 
could make the 1942 car a thing 
of the past, and require manu- 
facturers to develop new mate- 
rials and parts to keep up with 
competition. ; 


* 


Postwar Outlook 
Is Clouded 


Pessimism as to the possibilities 
of postwar profits and expansions 
seems to be uniform among most 
automotive executives. They agree 
that, while even worldwide markets 
may sustain production and em- 
ployment in American plants, still 
the tax load will prevent realiza- 
tion of anything beyond moderate 
profits. And they look forward to 
no letup in government controls 
over the entire economic picture. 


Democracy is the American way of 
life; let’s keep it that way. 
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ODT Truck Maintenance 


Plan to Boost Service 


(Continued from Page 1) 


nance after the necessary correc- | 
tions have been made. 

Ten glaring examples’ are given 
of neglect in having inspections 
made and having faults corrected 
when the repairs can be made at a 
trifling cost. Often this neglect 
results in expensive major repairs 
and laying up of the truck for a 
long period. Reducing parts fail- 
ures, by having routine adjust- 
ments made at regular intervals, is 
also stressed. Taking the truck 
to a competent mechanic is also 
emphasized. 

One thousand-mile,  5,000-mile 
and 15,000-mile inspection “check 
lists” are also contained in the 
booklet to show the owner just 
what should be covered in the 
inspections to be made at these 
intervals. These charts, prepared 
by a committee of truck mainte- 
nance experts, are written in sim- 
ple, concise terms and can be 
readily followed. 

Dealers will be asked to cooper- 
ate in getting their truck cus- 
tomers to bring their vehicles in 


TRAILERS 


jevery truck 


for these regular inspections and 
to keep the truck in as near perfect 
running order as conditions permit. 

Great stress is laid on the fact 
that every transportation mile in 
in America may be 
sorely needed before victory is won, 
and that now is the time to pre- 
vent a possible bogdown in our 
transportation by keeping our 
freight haulers on rubber in good 
operating condition. 

ODT's campaign should make 
for considerable extra service busi- 
ness for the dealers whose shops 
are equipped to handle truck work 
and to make the necessary inspec- 
tions and adjustments. And con- 
trary to the thinking of many, it 
shows that the ODT realizes the 
need for our truck transportation 
and the necessity to keep every 
unit rolling in the interest of the 
war promotion. 


Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the 
“‘wide-awake" in industry. 





FRUEHAUF 


reduce deadweight ... increase payloads 


ITS INHERENTLY FINER CRAIN 
MARES ALL THE DIFFERENCE 
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Company, world’s largest builder of truck- 


trailers, provides its customers with more 


economical transportation 


units. The cut-away illustration, 


above, of the trailer unit shows clearly how deadweight has 


been removed, thus increasing the payload of each trip. Yet 


with this lighter type of 
been provided. 
To make possible the 


construction, ample strength has 


lightweight but strong design, 


Fruehauf uses N-A-X HIGH TENSILE steel for the struc- 
tural members of their truck-trailers. 


Because N-A-X HIGH TENSILE can be fabricated by all 
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FORWARDING 


standard shop methods—in most cases no “change over” is 


required—it goes through each step in cold forming, drawing 


and welding with ease and speed. The easy workability of N-A-X 
HIGH TENSILE makes for speedy low-cost fabrication. 
Because of the unusual properties of this low alloy steel, 


finished equipment has greater resistance to the destructive 


forces of stress, shocks and fatigue, in both extremely hot and 


sub-zero weather. 


A Great Lakes engineer will be glad to call in person, give 


you the benefit of wide-spread experience in the use of N-A-X 
HIGH TENSILE in hundreds of exacting applications. 


Telephone, wire or write for one today. 


Send for Booklet on our N-A-X 9100 Series — the Versatile Alloy Steel 


alloy).. 


LIST OF PRODUCTS 
Hot Rolled Strip (down to 1 inch wide)... Hot Rolled Strip Sheets (up to 91 inches wide) . . . Spring Steel (carbon and 


. Merchant Bars . . . Forging Bars . . . Automobile Bumper Sections . . . Bar Mill Sections . . 


. N-A-X HIGH TENSILE 


Bars, Shapes, Sheets, Billets . . . Sheet Bars . .. Hot and Cold Rolled Sheets . . . Michigan Metal for Vitreous Enameling . . . Deep 
Drawing Quality (in all grades, widths up to 91 ins.) . . . Stran-Steel Metal Framing for Residential and Commercial Construction. 


GREAT LAKES STEEL CORPORATION — DETROIT, MICHIGAN 


Sales Offices in Principal Cities 


division of 








NATIONAL STEEL CORPORATION 


Executive Offices, Pittsburgh, Pa. 
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Service Volume Up 
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Tuneup Dept. Gets 


Showroom Space 


By George H. Watson 
Staff Correspondent 

BIRMINGHAM, Ala.—Early at- 
tuning its business to the new 
order of things, Cruse-Crawford 
Mfg. Co., Studebaker dealer here, 
expanded its service and parts 
department to take up all of its 
new car showroom and then em- 
ployed all its new car salesmen in 
these expanded departments. 

This concern, as its name implies, 
built its reputation as a manufac- 
turer and rebuilder of bodies for 
passenger cars, trucks, trailers and 
buses, a large shop being main- 
tained for this purpose. In later 
years the company took on a new 
car dealership. Now that new car 
sales are frozen for the duration, 
this only serves to reemphasize 
what is really the heavy end of 
the concern’s business—rebuilding 
operations. 

The new car salesmen in their 
new positions are proving to be a 
natural. They are being paid a 


Del. Dealers Ask 
Extra Fuel for 


Car Tuneups 


WILMINGTON, Del. 
Automobile Dealers Assn. will be 
asked by the Delaware Motor 
Trades Assn. to use its influence 
with OPA in behalf of the motorist 
to permit him to have his car 
tuned up and tested. 

DMTA members are sponsoring 
a nationwide movement asking 
that dealers and established serv- 
ice stations be permitted to sell 
customers one gallon of gasoline in 
order to give cars a tuning up 
and test. The movement was sug- 
gested by Hugh F. Gallagher, 
president of the association. 

Dealers pointed out that custom- 
ers were not willing to have their 
cars tuned up and tested since 
holders of A ration cards insisted 
that it took nearly a gallon of 
their gas allottment to do this 
work. Gallagher pointed out that 
with dealers and service stations 
permitted to sell one gallon of 
gasoline with each tuneup and test, 
car owners would be permitted to 
keep their vehicles in the best of 
condition. 


Gallagher appointed a committee 
consisting of Hugh Richter, vice- 
president of DMTA; Isadore Keil, 
treasurer, and David Pratt to 
frame_ resolutions to be_ sent 
to NADA. 


National 


eA IN AT A DeWITT 
OPERATED HOTEL 


Iu Cleveland 


THE HOLLENDEN 
Iu Columbus 
THE NEIL HOUSE 
Inu Akron 
THE MAYFLOWER 
In Lancaster, O. 
THE LANCASTER 
Iu Coming, N. Y. 
THE BARON STEUBEN 


THEO. DEWITT PRESIDENT 


salary and this “for the duration.” 
Hence they do not have to worry 
about their jobs and can devote 
all their efforts to the job before 
them. Three of the men are serv- 
ice salesmen and, by utilizing their 
old contacts with owners, have 
been able to increase service busi- 
ness from 33% to 50 percent, First 
thing they did was to call all old 
owners to inform them of their 
new connection. 

Two of the salesmen took charge 
of the lubrication department, one 
having formerly worked there be- 
fore going into new car sales. The 
young man, formerly in charge of 
the department, joined the Army 
so this left a vacancy to be filled. 
Other office and maintenance per- 
sonnel in connection with new car 
sales were employed in the ex- 
panded parts and service depart- 
ment. One new car salesman was 
placed in charge of the used 
car lot. 

In tune with the times the serv- 
ice department instituted a free 
tire inspection service for its cus- 
tomers. When a customer calls 
for his car he finds in the glove 
compartment a card which shows 
the serial number of each tire, its 
condition, whether good, fair or 
bad, and the amount of air pres- 
sure the tires should carry. The 
company does not sell tires, but 
merely extends this service as a 
goodwill gesture. 

Also in line with the new order 
of things, in which car renewing 
is very much in the picture, the 
concern installed four twin-post 
lifts. This makes the use of 
cumbersome jacks unnecessary as 
the car can be lifted up so the 
mechanic can work on it without 
so much back bending. More im- 
portant also is the fact that the 
owner can be easily shown the 
working parts of the car, especially 
where he may need the brakes 
relined, a new oil pan, a new 
muffler, or possibly a worn-out 
shackle bolt replaced. Mechanics 
declare the twin-lift “a honey” 
when it comes to a complete tight- 
ening job. 

A better system of keeping track 
of power tools needed in rebuild- 
ing operations was installed. A 
special tool room was added with 
a man in charge. When a me- 
chanic wants a tool, he has to 
leave a ticket for it and is charged 
with its care until returned. Such 
tools were formerly kept in the 
parts department without much 
supervision and sometimes turned 
up lost or damaged without respon- 
sibility being placed on anyone. 
The man in charge of the tool 
room has certain other duties such 
as recharging batteries, repairing 
punches and other tools. 

In cooperation with the war 
program, the company loans _ its 
tuneup department for classes held 
at night, once or twice a week, in 
motor mechanics for women am- 
bulance drivers. Employes of the 
service department serve as _ in- 


structors, giving their time free 
of charge. 
The tuneup department, with 


showwindow frontage, occupies 
part of the former new car sales 
room. A class going on at night, 
with brilliant fluorescent lighting, 


attracts considerable attention 
from the passing public. 
The company has for years 


advertised “we never close.” Its 
wrecker service is available day 
and night for both passenger cars 
and trucks. Considerable night 
work is now being done on trucks, 
which must be kept running on 
national defense jobs in the day- 
time. 


Coy T. Rogers, general manager 
of the company, is credited with 
the foresight which lead to a quick 
conversion of the business to a 
smooth, wartime operation. He is 
assisted in carrying out the stream- 
lined operations by Jack B. Carter, 
service sales manager, and Jimmie 
J. Burks, service superintendent. 


Bishop Joins Shuler 


LOUISVILLE. — Robert L. Bishop, 
branch manager of the Ford Motor Co.. 
with which he had been associated 24 
years, has been named vice-president 
of the Shuler Axle Co. which produces 
general lines of automotivetype axles. 








VIEW IN the busy service department of Cruse-Crawford Mfg. 
Studebaker dealer, Birmingham, Ala., where former new car salesmen (seen 
behind desk) are now service salesmen. 





Epitor’s Note: The following 
article, “An automotive parts 
and accessories wholesaler looks 
at the car dealer’s situation,” was 
submitted by George G. Glaser of 
Mount Vernon, N. Y.: 


“A.TOW, for our all good, the time 
has come, where we show up 
and have to prove, how valuable 
we are for the community we live 
in and for the country as a whole. 
“Now we are finding out which 
car dealer put his brain to work, 
who rendered the real service and 
who is not only willing, but able to 
keep ’em running and do this in an 
economical way. This is a very 
painful process, but it cleans the 
atmosphere, too. 

“One thing is sure: the right 
kind of automobile dealer, the kind 
this country needs for continued 
and improved individual transpor- 
tation, does not even consider to 





Rubber Stamp Urged 


For Charge Accounts 

CHICAGO. — In accordance 
with the new federal regulation 
on charge accounts, CATA sug- 
gests dealers will find it helpful 
to have a rubber stamp made up 
bearing the following notice for 
imprint on invoices: 

Notice 

Federal Regulations require 
that accounts receivable must 
be paid by 10th of second month 
following purchase. 





go out of business. For him it’s 
only a time, where he will ‘stream- 
line’ his organization, where he 
will learn more about the techni- 
cal side of the products of this 
industry—and last, but not least, 
where he will prepare his success 
in car selling for the future. A 
future by the way, which will 
arrive soon enough and make up 
yd all the troubles and hurts by 
ar. 

“But, dear fellow automotive 
business man, don’t mind a little 
constructive criticism. Do you, or 
better, did you really believe that 
it was good business for you or for 
the car owning public, when for 
instance you carried the story of 
‘genuine parts’ a little too far? 
Do you think that the car owner 
who came to you for a tuneup job 
or some minor adjustment was 
convinced of the necessity to re- 
move all the brand new spark 
plugs of the world-over known 
make, in order that you could sell 
him a set of the ‘genuine’ plugs 
your car manufacturer used to 
recommend in times of competi- 
tion? 

“Speaking of replacement parts, 
do you really believe that the re- 
placement parts made by independ- 
ent manufacturers with reputation 
would not work in the particular 
car you used to sell? 

“Here’s my first suggestion: 
Recognize the fact that there is no 
monopoly on brains in these United 
States. Many of the things you 
so proudly mention, when trying to 
sell cars, were invented and intro- 
duced and taken over by automo- 
bile manufacturers. Just for a 
sample: who came out with the 
replaceable flywheel gears? An in- 
dependent parts maker. 

“I could give you many more 
samples. The story about the 
genuine parts has been carried a 
little too far. This is even admitted 
in the new wartime suggestions of 
a big automobile manufacturer, 
who says and I quote: ‘Demand 
the genuine—accept no substitutes, 
may have been overdone as an 


Parts Jobber Looks 
At Car Dealer 


Co., 





advertising slogan. .. .. Let me 
tell you, it certainly has been over- 
done. 

“Your automotive parts whole- 
saler and machine shop, whom you 
in the past only gave that part of 
your business which could not be 
supplied through your car manu- 
facturer—the automotive jobber 
treated as a stepchild though a 
necessity—can help you to pull 
through—and he will gladly do so, 
if—yes if, you assure him of con- 
tinued business relations for the 
time after victory. 

“From the point of view of a 
parts wholesaler, a car dealer 
ought to look out for the service 
of all makes of cars. They are all 
American automobiles and it would 
take out some of the bitterness of 
the previous highly competitive 
game, where an automobile was 
only good and worthwhile to own 
when it happened to be of the 
make you represent. The more 
car owners of different makes you 
get acquainted with, the more ma- 
terial you will have to sell new 
cars to. 

“In order to service other makes 
than those your shop is trained to 
work on, do two things: Have your 
former automobile salesmen go out 
and sell service, keep them from 
getting dull and rusty. They will 
be better salesmen after this ex- 
perience and know more about the 
functions of an automobile and 
its parts. 

“Secondly, get together with your 
parts jobber and the parts manu- 
facturers he is representing and 
arrange for the mental changeover 
of your setup. Get the other cars 
and know their peculiarities, too; 
learn something about parts lines, 
which cater to all makes, have 
tuneup data, etc., for all kinds of 
cars at hand, study the lines which 
can offer heavy duty, premium 
parts, which might be higher 
priced—but are just right for this 
time. Invite car owners for com- 
plete and carefully checked analy- 
sis of their cars. 

“When the time arrives, and it 
seems already so, that the car 
manufacturer cannot supply the 
car dealer with parts in a suffi- 
cient manner, when the car dealer 
has problems with a ‘foreign’ make 
of car he did not handle before, 
he should not hesitate to call on his 
jobber. The automotive whole- 
salers are ready to shoulder some 
of the worries of the automobile 
dealers, too—and with their co- 
operation is assured, they might 
save more than one dealer from 
going out of operation.” 


USED CARS—SERVICE 
Chevrolet Puts 
Emphasis on 


Efficient Service 


DETROIT.—A new customer 
relations program, emphasizing 
courteous efficiency in the service 
department, will be presented to 
the service managers of 8,300 
Chevrolet dealers throughout the 
country, in a series of 45 district 
schools to be staged by Chevrolet 
which began May 25, according 
to William E. Holler, general 
sales manager. 

Under the direction of T|. E. 
Brents, manager of the sales 
merchandising department, eight 
schools were held during the week 
of May 25 for assistant regional 
and zone managers in wg 

e 


service. Beginning June 1, 
wholesale personnel will conduct 
37 zone schools for the retail 


service men. 

Improving service at a time when 
highest service standards are im- 
perative is the goal of the school 
program, Holler said. Not only 
will the service managers receive 
latest service information from the 
Central Office through these 
schools, but the new role of service 
as the primary function of the 
retail operation will be explained 
in detail. 

“The necessity for acquainting 
the motoring public with the value 
of regular service checkups is one 
point that we hope to make vivid 
through these new schools,” Holler 
declared. “Only in this manner 
can the service man and the me- 
chanic insure continued operation 
of the millions of automobiles 
whose horsepower must work for 
victory.” 


WPB Planning 


Inventory Curb 


DETROIT.—As a result of recent 
surveys, which show that stocks 
of civilian goods in the hands of 
retailers and wholesalers have 
taken a sharp upward turn in the 
past few months, the WPB Inven- 
tory and Requisitioning Branch is 
preparing to take immediate steps 
to limit all inventories to prac- 
ticable working minimums. 

Forthcoming’ regulations will 
specifically curb inventories of all 
types of merchandise in a way de- 
signed to assure that quantities on 
hand are reasonable and_ that 
equitable distribution among deal- 
ers is provided for. 

Present proposal is to set an 
over-all dollar limitation on inven- 
tories of goods for sale. This will 
mean that the presence of excesses 
in one or more lines of merchan- 
dise will operate to prevent pur- 
chases in other lines which the 
retailer or wholesaler may wish 
to replenish. 


Hudson Dealers Offer 


New ‘Car Alarm’ 

DETROIT.—To guard tires and 
accessories—both of which are now 
practically irreplaceable — Hudson 
Motor Car Co. has brought out a 
“Car Alarm,” which sounds a series 
of sharp warnings. 

The alarm, which is available 
through Hudson dealers, is a 
simple unit mounted on the dash 
under the hood. Any attempt to 
tamper with the car causes the 
horn to blow sharp, intermittent 
blasts for 15 seconds. To set the 
alarm, the driver merely throws a 
control switch before locking the 
car. 


Ve 
vie 








TYPICAL OF Oldsmobile’s program to assist retail dealers is a special 


service school to train new 


service manager, 
zones to serve on war 


members of the field service organization. 
attending the new school, according to E. 
will replace former service representatives withdrawn from 
roduction or with the armed forces. 


Men 
A. Erickson, Oldsmobile’s general 


Photo above shows 


Erickson, center, explaining the mechanism of an Oldsmobile Hydra-Matic 


Drive unit to the group in session. 
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the 4th Dimension 


Chevrolet to Expand Adv.; 


Camp Show Shortwave 
By Pete Wemhoff 


Campaign 

Advertising as u form of insur- 
ance protection of a firm name 
well established through the years, 
and as a prime contribution to 
dealer stability during wartime, 
were the topics of a conference 
held by William E, Holler, Chevro- 
let general sales manager, with his 
Central Office staff aides and R. 
H. Crooker, vice-president of 
Campbell-Ewald Co., Chevrolet ad- 
vertising agency. 

“Chevrolet’s consistent adver- 
tising program has contributed 
so much to our first place leader- 
ship during the past 10 out of 
1l years,” said Holler, “that the 
continuance of an effective ad- 
vertising program is not only 
desirable but imperative. Fami- 
liar trade names must be kept 
alive for the future, both for the 
benefit of those companies and 
for the retailers they serve.” 


Plans for a strong ad campaign 
to keep the product name in the 
forefront, coupled with delineation 
of Chevrolet’s role as a major 
armament producer were discussed 
by Holler with his associates. 


P.A.? 


Steve Hannagan, who handled 
publicity on the new Crosley car, 
conferred in Dearborn last week 
with Ford officials and it was 
reported he would be named Ford 
public relations counsel. 


Hannagan has handled a number 
of non-automotive accounts, the 
standouts being promotion for 
Miami Beach, Fla., and Sun Val 
ley, Idaho. 


Backlog 


A backlog of peacetime orders 
for automobiles and other con- 
sumers’ durable goods would be 
built up through advance pur- 
chases on an _ installment basis, 
with delivery scheduled when the 
products are available, under a 
comprehensive program advocated 
by the marketing research group 
of the war work committee of the 
Advertising Club of New York. 


Under the plan, consumers would 
place orders now for automobiles 





U. S. Campaign 
Is Aimed at 
Saving Vehicles 


WASHINGTON.—A detailed pro- 
gram to conserve the nation’s 
critical transportation resources 
and to promote efficiency and 
smooth flow of essential traffic was 
announced last week by Thomas 
H. MacDonald, Commissioner of 
Public Roads and chairman of the 
Highway Traffic Advisory Com- 
mittee to the War Department. It 
is designed to apply to every major 
city in the United States. 

Organized on a voluntary basis, 
with the hope that this will elimi- 
nate the necessity for stringent 
government regulations, the cam- 
paign is being launched with the 
approval of the Secretary of War 
and at the request of the Office of 
Defense Transportation. It will be 
conducted through Highway Traffic 
Advisory Committees in the 48 
states and the District of Columbia. 
Main objects are to: 

1. Conserve the country’s 33,000,- 
000 motor vehicles and the “stock- 
pile” of rubber on their wheels. 

2. Facilitate traffic flow in mili- 
tary and war-production areas. 

3. Determine the requirements 
for adequate protection of 1,500 
vital highway facilities, such as 
bridges and tunnels, from sabotage. 

4. Assist with the movement of 
Army convoys on the public high- 
ways so as to eliminate undue con- 
flict with civil traffic. 

5. Maintain the national inven- 
tory of trucks and buses available 
for emergency use of the War 
Department. 

6. Provide the Army with civil- 
ian driver records of candidates for 
its driver-training schools. 


and other products, production of 
which has been or will be stopped, 
and would pay regular monthly 
installments which will be invested 
in War Savings Bonds to be held 
in trust for the’ purchaser. An 
approximate price would govern, 
subject to adjustment at time of 
delivery. 


Future 


An index of advertising’s future 
can be seen abroad, according to 
Picard Advertising’s Pickings. Here 
is what P. A. found one day in its 
foreign magazine file—in the first 
10 publications picked up: 

An English women’s magazine 

—43% pages of advertising. 

A general magazine for the col- 
onies—58% pages (46 of which 
were full or half pages). 


A a machinery trade pager— 


123 ad pages (95 or them, full 

page ads). 

An Australian manufacturers’ 
journal (SEP. size)—-18 ad pages. 

A mining journal in South Af- 
rica (SEP size)—20% pages of 
ads. 

An Australian hardware paper 
—24% pages of advertising. 

In Canada, at war 27 months 
longer than the U. S. the situation 
is even better. Random perusal of 
these papers indicates: 

A general business paper—58 

pages of advertising. 

A class magazine — 55% ad 

pages, 21 of them in color. 

An automotive trade paper—50 

pages of advertising. 


Camps 


General Motors will start short- 
waving its new program “Cheers 
From The Camps,” to U. S. troops 
abroad effective Saturday, June 13. 

The program, to make its debut 
Tuesday, June 9, over a coast-to- 
coast network of 114 CBS stations 
from 9:30 to 10:30 p.m., EWT, is 
to be shortwaved to the AEF on 
Saturdays from 7:00 to 8:00 a.m. 


Buy War Bonds and Stamps. Keep 


America safe. 





7 States Enact Laws 
Curbing Tire Thieves 


Special to Automotive News 
WASHINGTON. — Laws to curb 
tire stealing have been enacted by 
seven state legislatures thus far 
this year, according to the Council 
of State Governments. These states 
include Illinois, Michigan, Missis- 
sippi, New Jersey, Rhode Island, 
South Carolina, and Virginia. 


The new statutes impose strin- 
gent penalties for tire stealing; 
Virginia’s, for example, imposes 
sentence of one to 12 months in 
jail and maximum fine of $50 for 
a misdemeanor conviction, and one 
to 10 years in prison for a felony 
conviction. Rhode Island’s new 
law provides a minimum penalty of 
$50 fine or three months in jail, or 
both, for tire thievery and a maxi- 
mum penalty of $1,000 fine and, or 
three years in prison. 

Tire theft was made a felony 
punishable by sentence up to 10 
years in prison by the new Illinois 
act, the law replacing one under 
which theft of a tire under $15 in 
value was a misdemeanor punish- 


MANY LARGE COMPANIES ARE NOW TAKING A CENSUS 


able by fine up to $100 and a year 
in jail. 

Under Michigan's law any person 
stealing goods rationed by the 
federal government may be pun- 
ished by double fine and imprison- 
ment. Tire stealing was made 
grand larceny by Mississippi, high 
misdemeanor by New Jersey. 





Auxiliary Lights Get 
New Finish, Brackets 

TOLEDO.—An example of war 
substitutions, which has _ proved 
both practical and attractive, is a 
new finish recently adopted for 
Auto-Lite driving and _ passing 
lights. 

Ban on chrome and brass finishes 
resulted in the development of a 
special gray iridescent enamel, ac- 
cording to F. A. Nealon, sales man- 
ager of Auto-Lite’s Merchandising 
division. Tests indicate the enamel 
retains its glossy appearance over 
a long period and with a minimum 
of color fading. 


OF EMPLOYEES’ CARS AS PART OF NATION'S PROGRAM 
TO GET 40,000,000 WORKERS 10 THEIR JOBS ON TIME 



























to go to work . 


cate workers with cars. 


your Transportation Committee. 


VOLUNTARY TRANSPORTATION COMMITTEES 
TO ROUTE FULL CARS TO WORK ARE SET UP 
BY PLANT EMPLOYEES IN EACH COMMUNITY 


The problem of getting 40,000,000 workers to their 
jobs is being taken over by America’s car 
owners. Neighbors are already doubling up 
to go shopping, to take children to school, 
. . but not enough of them! 
Your company and your employees can co- 
operate by taking a census of workers’ cars. 

Here’s how you can do it in your com- 
munity: (1) Fill out cards, like the one 
shown here, (2) Sort cards by residential 
districts, (3) Select sectional committees 
to act as traffic control groups for each 
district to assure equitable use of cars, 
(4) Route fu// cars to work on every 
shift. Details can be worked out 
quickly by you... your workers 
... your community. The impor- 

tant thing is to start today to get 

every last mile of use from our 

Cars, Our gas, our tires! 


Make a map like the one above, on which to chart the routes for 
each residential district. Dots indicate workers’ homes; circles indi- 


This card is a sample guide. Make changes to suit your needs. Reprint 
or copy form on filing cards for each worker to fill out and turn in to 





Trains can't do it ALONE. Alrhough every 
railroad is cooperating 100%, many of 
America’s mighty war production plants 
can’t be serviced by trains or subways. 


Trolleys can’t do it ALONE. Even with stag- 
gered work hours to level off transportation 
peaks there aren't enough trolleys to take 
America’s millions to work. 


Buses can’t do it ALONE. They're alread 
taxed to their full seating capacity. An 
enough vital steel and rubber can t be spared 
to build enough new buses. 











GET FREE MILEAGE BUDCET CHARTS 
and copies of this free 32-page book 
on tire care from your local U. S. Tire 
Dealer or write direct to the United 
States Rubber Company. Hundreds 
of thousands of these charts and 
books are already in the hands of 
American car owners — helping to 
save tires, gas and oil. 


IN AMERICA’S FIGHT FOR LIFE, EVERY TIRE-MILE MUST BE SAVED FOR ESSENTIAL DRIVING 


UNITED STATES RUBBER COMPANY 


1230 Sixth Avenue . New York 


HOW TO CONSERVE MECHANICAL RUBBER GOODS 
This 48-page book is for managers, engineers 
and plant operating men. It shows how you 
can conserve rubber through proper handling, 
installation and care of rubber conveyor, ele- 
vator and transmission belts; all types of in- 
dustrial hose; packings; linings; rolls; mount- 
ings; and other mechanical rubber goods; and 
electrical wires, cables, and tapes. For free 
copies, write directly to Mechanical Goods 
Division, United States Rubber Company. 


Rockefeller Center ~°= 
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Automotive Washington 


Rubber Buck-Passing Now a Capital Pastime; 
D. C. Dealers Appeal for U. S. Aid 


By William Ullman 
Washington Correspondent 


¥ ASHINGTON.— 
The buck - pass- 
. ing here on the 
® rubber situation 
. is nothing short 
wm; of scandalous. It 
is far beyond 
the capacity of 
the most consci- 
entious observer 
to fix the blame and properly—and, 
for that matter, it would serve no 
really useful purpose at this stage 
of the game to pillory any indi- 
vidual or group of individuals. 
We are confronted by facts, 
the most salient of which is this: 
There is going to be no rubber 
supply for the average motorist 
for several years to come. That, 
at this writing, is the big point 
to recognize; 95 percent of the 
other talk about rubber is 
pure windjamming. 
Should the Far Bastern sources 
of rubber be lost permanently—and 
no American who believes in the 
power Of this country to defeat its 
enemies thinks that is true—that 
would not mean that there would 
be no rubber for American indus- 
try. It is clear enough on the basis 
of the facts, which have been pre- 
sented to Congressional com- 
mittees, that we can produce ample 
supplies of synthetic rubber. The 
difficulty at this point is simply one 
of plant capacity—and time. 
* s+ # 


Everyone Taken 
By Surprise 

ACTUALLY, no one in Washing- 
ton—and definitely no one outside 
of this Capital—believed six months 
ago that the whole of the Far East 
would be wiped out insofar as the 
United Nations are concerned. It 
was never felt that the Japs would 
take in sO much territory and do it 
so fast. 

The military prophet, Homer 
Lea, knew that 25 years ago—but 
nobody here read Homer Lea 
until it was too late. 

In the present orgy of buck- 
passing and blame-fixing on the 
rubber situation, it might not be a 
bad idea to give a thought to those 
who opposed the fortification of 
Guam; to those who couldn’t see 
the relationship between the Ameri- 
can automobile and truck (the 
world’s 
medium) and adequate air and 
naval bases in the Pacific to those 
who kept on repeating the stupid 
formula that war could come to 
everybody else in the world but, 
by some feat of legerdemain, it 
couldn’t possibly hit us. 

s. * * 


May Teach 


A Lesson 


OF COURSE, that’s all water 
over the dam too. But some good 
may come out of the present con- 
fusion and bitter crisis. 

It may teach us the simple 
truth that an ounce of prevention 
is worth a couple of pounds of 
cure—and that hanging official 
“culprits” in effigy and in print 
won’t put new tires on a single 
automobile. 

The situation at the moment is, 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
AuTomotivs News, Derroir 


COLLECTION METHOD 


AUTOMOTIVE COLLECTION SYS- 
TEM—Complete—(4) Notices, (3) 
Final Forms, ples, literature 
and testimonials sent EE. 
Guaranteed. rite today ... 
Mercantile Forms Company, 

Avon &t., Providence, R. I. 


REST Replacement Gilg "3 


Real rest helps you work to win 
...all Mayfair rooms are air-con- 


ditioned and noise-proofed . . . all #4 


beds hove inner-spring mattresses. “= 


wore: MMR aufairs. Louis F Is 


Over 50% of all rooms $3.75 or less single 


of course, bad and there is no 


whitewash for that bald fact. 
* * ad 


Hope of Future 


In Industry 

AT THE same time, it is a 
serious mistake to underestimate 
the technological genius of Ameri- 
can industry and especially of the 
automotive and allied industries. 

These industries already have 
proved that they are as equal to 
the demands of war as they are 
to the arts of peace. 

Here, in the men and in the 
machines, in the brains and in the 
laboratories those minds have 
created, lies the hope of the future. 
There is every reason for confi- 
dence because failure is one word 
which they do not understand. The 
record of the past proves it; the 
record of the future will bear it 


out. 
CJ * * 


Confiscation 


Far O 

TOP OFFICIALS here don’t like 
to talk about confiscation of cars 
and tires and, as a matter of fact, 
in the most authoritative quarters 
it is stated definitely that such a 
course will not be followed until 
war events make it absolutely 
essential to do so. For the time 
being, then, it is fair to say that 
confiscation is out of the picture. 
But if the need arises it will be 
very much in the picture. Pressure 
for a “taking over” law is based 
largely upon the desire to have 
such a statute handy if and when 
war conditions make its use 
imperative. J; 

One hears around town, how- 
ever, a growing volume of official 
talk on the subject of automobile 
pooling. Plans are very much in 
the discussion stage, and may 
not get beyond that. But there 
is an increasing amount of feel- 
ing here that the nation’s auto- 
mobiles are not being employed 
as usefully as they could be, and 
that something will have to be 
done pretty soon to relieve the 
transportation bottlenecks which 
have developed in virtually every 
community in the country. 


The Pontiac “Let’s Ride Together 
Plan,” recently put before several 
thousand newspaper editors by the 
Automotive Safety Foundation, is 


mightiest transportation | of course the ideal method, being 


wholly voluntary. Pontiac’s system 
is working out splendidly, and if 
adopted generally would be an 
effective answer to the problem 
which, as it stands now, is giving 
advocates of compulsory methods 
a handle to swing. Ideas on the 
subject are being batted around in 
WPB and ODT and elsewhere here, 
and so far nothing tangible has 
evolved. But this is very much a 


trend to watch. 
* ~ & 


Dealers Want 


U. S. to Buy Cars 

WIDE AND prominent attention 
in the Washington press has been 
accorded the proposal of local 
dealers, made through NADA, that 
the federal government purchase 
from them 6,000 cars valued at 
$10,000,000 which, they declare, are 
now fast deteriorating in open 
storage or garages. Capital deal- 
ers, according to Robert L. Lewis, 
president of the Washington Auto- 
motive Trade Assn., want the gov- 
ernment to take over 4,5000 cars 
outright and release the remaining 
1,500 for immediate public sale. 


Lewis pointed out that the 
government has taken over most 
of the warehouse facilities in the 
Capital area, forcing dealers to 
store their cars as best they 
can—fender to bumper—on any 
place they can find. Outdoor 
storage is deteriorating the cars 
rapidly. When the freeze went 
into effect, local dealers had 6,000 
cars on their hands. Sale to the 
government may be _  accom- 
plished under the recently en- 
acted Murray-Patman Act. How- 
ever, as of this writing the only 
response to the local dealers’ 
request has been a general state- 
ment from OPA sources that 
buying restrictions might be 
further relaxed. 

The plight of the Washington 


Now and Then... 


eee 


E. F. MCDONALD JR. 
(No. 31 in this series) 


a 


HEAD of the powerful Zenith Radio Corp., Chicago, which, it is 
claimed, is the world’s largest maker of home radios and radio products 
exclusively, President E. F. McDonald jr. ties in definitely with the 


automobile industry in more ways than one. . 


. . In the first place, 


his first real job was with the H. H. Franklin Co., Syracuse, N. Y., 
which built that famous air-cooled motor car of the same name. But 


more about that later on. . 


. . In the second place, he now is the 


manufacturer of the automobile radio with foot control, an innovation 
that car owners were just learning to appreciate when government 
stopped its production a few weeks ago. 

He bears a Navy title, lieutenant commander, so it is but natural that 
he’s known far and wide as Commander McDonald. ... But what this 
department started out to tell was his claim to automobile fame... . 
So we'll go back to 1906 when the Commander’s father rented an old 
barn to H. H. Franklin to be used for the latter’s automobile factory. 
... Kid McDonald, given a chance to go to work, turned down an office 
job to go into the factory, pushing a 14-inch bastard file through 
aluminum from 7 in the morning until 6 at night at the fabulous wage 
of $6 a week Then he tackled engine assembly, following which he 
became a road salesman for Franklin. ... In 1910 he went to Chicago 
with the Hanna self starter and, later, became interested in the electric 


business. . 


. . Still automobile minded, in 1911 he originated an auto- 


mobile time payment idea, which was built around buying Ford chassis 
and buying the bodies from body builders. Therefore, he says, he is the 
father of automobile time payments. 

After this, the restless commander sought new worlds to conquer and 
in 1919 he became interested in the then infant Zenith Radio Corp., 
started in 1915. Three years later he took over the company and went 
in strong on pioneering the shortwave, for which he has been given 
due credit. ...He knew so much about the shortwave that in 1925 he 
went with Commander McMillan on an expedition to the Arctic Ocean 
to study the northern magnetic pole and its effect on radio, the 
educational effects of which are reflected in the development of 


shortwave. . .. It was while on 


the McMillan expedition that the 


photograph on the right, as shown above, was taken of McDonald in 


his polar outfit. 


On the left is shown the president of Zenith as he 


looks today, devoting his energies helping Uncle Sam win the war. 


dealers is, of course, duplicated 
throughout the country. It is ap- 
parent that even if rationing regu- 
lations are eased further—even, in 
fact, if they are eliminated entirely 
—the public is not going to buy 
enough new cars this year to be of 
material assistance to the dealers. 
The government should step in 
promptly now, buy the cars and 
put them into use where they can 
do the most good for the country 


a whole. 
s + # 


Union Racketeering 


Now Punishable 


THERE IS cause for rejoicing in 
the fact that the House Judiciary 
committee last week favorably re- 
ported legislation subjecting labor 
unions to the federal anti-racket- 
eering laws and plugging a gap 
uncovered by the supreme court 
decision of last March. The bill, 
establishing heavy penalties for any 
interference with the movement of 
commodities in interstate com- 
merce, will be up for hearing by 
the rules committee and should 
soon be before the House for con- 
sideration. This was the first 
labor legislation to clear a com- 
mittee since Administration forces 
earlier this month succeeded in 
pigeonholing House 48-hour week 
legislation and in sidetracking the 
Connally plant-seizure bill in 
the Senate. 

The bill includes an amend- 
ment, urged by Defense Trans- 
portation Coordinator Eastman, 
which penalizes willful interfer- 
ence with the movement of 
troops, war supplies or muni- 
tions. The President is given 
wartime authority to use the 
armed forces “to prevent or re- 
move any such obstruction to or 
retardation of the passage of the 
mail, or the orderly transporta- 
tion or movement of interstate 
or foreign commerce, or the 
transportation of troops, muni- 
tions or war supplies.” 


Pa. Finds Cars 
Indispensible to 
War Workers 


HARRISBURG, Pa.—Preliminary 
tabulation of findings covering an 
eight weeks’ study of transporta- 
tion problems of workers in Penn- 
sylvania, due to increased indus- 
trial activity and the critical short- 
age of tires, revealed many 
startling facts, according to Mark 
S. James, secretary of the State 
Department of Commerce. 

James said his department found 
that: 

“Tens of thousands of Pennsyl- 
vania employes—in some instances 
as many as 60 percent of the 
workers at war plants—now depend 
on their personal automobiles to 
reach their jobs. 

“While most employers and a 
large proportion of their employes 
realize the seriousness of the tire 
shortage, an alarmingly large num- 
ber of workers do not regard the 
shortage as real and refuse to take 
steps to prolong the life of their 
tires.” 


Bus, Trailer A-3 Rating 
Extended to June 30 


WASHINGTON.—The A-3 pref- 
erence rating made available under 
Preference Rating Order P-54 for 
deliveries of materials going into 
the manufacture of buses and truck 
trailers, and bodies and cabs for 
medium and heavy trucks, has 
been extended until June 30, the 
War Production Board announced 
last week. 

Under Amendment No. 4 and 
Extension No. 6 to the order, how- 
ever, no deliveries of materials 
can be made on the A-3 rating 
after June 30 unless producers have 
filed, prior to June 1, an applica- 
tion for assistance under the 
Production Requirements Plan. 


Dealers tell me. . 


(Continued from Page 4) 


consumption reduced one-half, 
more than half of the filling sta- 
tions will have to go out of 
business. Their profits are de- 
pendent upon gallonage, and the 
competitive situation in_ the 
gasoline field has been so inten- 
sive that it is probable with the 
reduced sale of gasoline, more 
than 50 percent of the filling 
stations will have fe retire. 
* 


More Volume 


For Dealers 
HIS means at least that auto- 
mobile owners will have to 
depend more and more upon auto- 
mobile dealers for their lubrica- 
tion. And this provides an excellent 
opportunity for an automobile 
dealer now to develop that business 
not only for the immediate profits, 
but a business that will stay with 
him after normal conditions return. 
It will give him an opportunity to 
build better contacts with the 
public and give him a better back- 
ground than he ever enjoyed before 
when normal conditions return. 
We may as well forget the 
vicissitudes saddled on our shoul- 
ders. It’s like talking about the 
weather—whatever we say won't 
change it. It’s better to analyze 
the shifting picture to see where 
we can fit in, take advantage of 
each situation, rather than throw 
up our hands about it. 


Dealer Opinions 

EALERS write this column of 

the effect government orders 
have on their business other than 
rationing, which we have covered 
almost exclusively in the columns 
for the last several months. A 
couple of letters follow. They are 
not only encouragement, but an 
inspiration to continue to point out 
how a dealer’s lot can be improved 
to the advantage—not to the dis- 
advantage—of the functioning of 
our war effort and domestic 
economy: 

“Your coloumn remains the 
best in print. Congratulations! 
I wish that I might possess the 
power to have you supplant Mr. 
Henderson. In fairness to him, 
we must admit that of course he 
has a tough job but, as a dealer, 
I wish he had your grasp and 
comprehension of the real facts. 

*» &¢ * 


Really Punishes 


Dealers 
“N/TAY 4th issue has a news item 
to the effect that GM has 
been accused of violating steel 
priorities. Apparently in punish- 
ment, a suspension order appears 
to have been issued prohibiting GM 
from making replacement parts, 
except functional—whatever that 
(functional) may be. I thought all 
parts were functional. 

“I am not attempting to pass 
on the merits of the govern- 
ment’s accusation but by G—, it 
does seem to me that the govern- 
ment could think out some kind 
of penalty by way of punishment, 
if they wish, WITHOUT one 
more curtailment or restriction 
that will directly cause further 
handicaps to 7,000 dealers. We 
dealers committed no offenses. 
Why punish us further, for an 
alleged offense committed by 
GM? There would appear to be 
many other ways and means of 
more directly punishing the ac- 
cused, without quite directly 
burning the dealers who certainly 
had nothing to do with the 
violation.” 

* s&s # 

“TT\HANK you, sir, for your sup- 

port. I only hope that it does 
some good, but from the looks of 
the papers the last few days, they 
are just getting up steam. Per- 
sonally, Mr. Munn, I think your 
column is by far the best in the 
automotive field. Maybe it is be- 
cause you are fighting for the 
underdog, and we Americans have 
always admired those who stood up 
for the underdog. 


“I hope this is wrong, but it 
seems to me that fighting for the 
dealers’ rights is now classed in 
the department of ‘lost’ causes.’ 
I cannot take issue with you. I 
am not a ‘yes’ man by any means, 
but you hit the nail on the head 
every time.” 








(Continued from Page 1) 


enthusiastic about it that he 
wanted to do business with the 
inventor, and Allen & Pearson even 
went so far as to say the Navy 
offered to place in escrow the 
$2,000,000 Andrews is reputed to 
have demanded for his invention 
or formula, provided he would 
teach 10 naval experts how to make 
the fuel. But Andrews demanded 
cash on the line, which was re- 
fused and a couple of days later 
Andrews disappeared. The deal 
was off and the incident was for- 
gotten until “Merry Go Round” 
brought Andrews into the public 
eye. 


him if his story was true. Andrews 
refused. Whereupon the Zoline 
organizers apparently became sus- 
Ppicious and retired from the field, 
issuing a cautious statement, which 
said that “as a commercial proposi- 
tion Zoline was proven to be a 
rank failure, the weak point being 
the high cost of production.” 
* * * 

CONTINUING, the company 
spokesman said: “What is known 
of Zoline is this: It is a product 
of napthaline, that it is napthalene 
distilled in water—the water as a 
carrying agent. I further under- 
stand that napthalene is only ob- 
tained from coal tar product at the 
ratio of one pound per ton of coal. 
The success or failure depends 
upon the amount of napthalene 
that is obtainable, and the price 
they would have to pay for the 
same. It, however, would appear 
from all I can learn that the 
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NOW LET me write my chapter 
in the life of this John Andrews 
and recall to the oldtimers in the 
automobile industry the story of 
Zoline, a fuel product that promised 
to make new fortunes for some of 
the motor tycoons. This industry 
of ours met Andrews and listened 
to his story two years before he 
talked to Capt. Jessop. He was a 
Portuguese-American, born on the 
Madeira Islands and living at Mc- 
Keesport, Pa. He had been work- 
ing on synthetic gasoline for three 
years before a fellow townsman, 
Dr. W. H. Chambers, a wealthy 
physician and sportsman, discov- 
ered him and his synthetic fuel. 
Doc Chambers knew the Indian- 
apolis Speedway crowd and he told 
them about his “wonderful” discov- 
ery—how this Andrews could dis- 
solve mothballs impregnated with 
some greenish fluid into water and 
make gasoline that could retail at 
six cents a gallon. If true, untold 
millions awaited his backers. 

* * + 

THE BAIT was swallowed hook, 
line and sinker by such prominent 
men in the industry as Henry B. 
Joy of Packard, Howard Marmon, 
maker of the car of that name; 
Carl Fisher and Jim Allison of 
Prest-O-Lite and owners of the 
speedway, and several others of 
equal prominence. They got to- 
gether, formed the Zoline Co. and 
incorporated at Indianapolis, with 
an authorized capitalization of 
$100,000. Andrews, sometimes called 
Andros, was summoned to Indian- 
apolis to demonstrate his invention 
in a series of speedway tests. This 
was in July, 1914, two years before 
the Navy listened to Andrews. 

When I read the Allen-Pearson 
story, which did not mention the 
Zoline episode, my memory went 
back to 1914 when I was editor of 
Chicago’s Motor Age and I remem- 
bered those Zoline tests. Chester 
S. Ricker, now AvuTomMoTIVE News 
technical adviser and who checked 
the Andrews trials on the speed- 
way, confirmed my _ recollections 
and out of his files he drew the 
documentary proofs. 

* * * 


* 


Our Editors 
are now 
compiling-- 





ANDREWS guarded his secret 
well. He was given a_ special 
garage at the speedway, which was 
encircled by a fence, and no one 
but the inventor could watch him 
brew his green fluid. All he would 
divulge was that he made his 
synthetic fuel out of water into 
which he poured a half-cupful of 
some liquid and a _ quart of 
powdered napthalene. He wouldn't 
tell what else he put in. 

In the official tests on the speed- 
way a National, a Cole and a 
Marmon were used. On the An- 
drews fuel the National averaged 
17.75 miles per gallon; on gasoline, 


17.5. A Cole six showed 12.9 on 
the gasoline and 13.5 on the 
new fuel. 


* * * 


APPARENTLY Andrews had 
proved his point and the Zoline 
officials were ready to go to town 
with the gasoline made out of 
water. They started talking turkey 
to the inventor. He demanded 
$100,000 for his formula; the com- 
pany wanted him to take stock, 
which meant a huge fortune for 


Goodrich Develops 


New Hard Rubber 
AKRON.—Development by its re- 
search laboratories of a superior 
type of hard rubber made from 
Ameripol, the synthetic rubber 
which its chemists created, is an- 
nounced by B. F. Goodrich Co. 
According to a report just issued, 
the new synthetic hard rubber will 
stand temperatures 100 degrees 
Fahrenheit higher before softening. 


(Extra copies when ordered 
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Freight Volume Drops 
But Tops Year Ago 


to go into the manufacture of 
napthalene. 


“This would involve a_ large 
expenditure of money, and only 
profitable when they can dispose 
of the by-products of coal tar 
distillation. It further appears 
from our investigation that Zoline 
fell down in the ultimate test, in 
that Zoline could not be manufac- 
tured at two cents per gallon, as 
claimed, nor anywhere near that 
sum.” 

eee 

FINIS comes to the Andrews 
tale with the unearthing of the 
inventor by James Kilgallen, star 
Hearst writer, who visited McKees- 
port following the publication of 
the “Merry Go Round” column. 


Andrews, now 55, is still putter- 
ing around, this time with synthetic 
rubber. He said that if Uncle Sam 
was still interested in his formula 
for making gasoline out of water 
he would “try to get it back as it 
was before.” But he didn’t explain 
why he lost contact with Capt. 
Jessop back in 1916, nor did he 
mention Zoline. Inasmuch as Kil- 
gallen didn’t know anything about 
the Indianapolis experiment, it was 
but natural that he didn’t bring up 


manufacturers would be compelled! that subject. 
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Special to Automotive News 

WASHINGTON.— Volume of 
freight transported by motor car- 
riers in April showed a slight de- 
crease of 0.15 percent under March, 
but represented an increase of 3.9 
percent as compared with April, 
1941, according to American Truck- 
ing Assns. 

Comparable reports were received 
by ATA from 203 motor carriers in 
41 states. The reporting carriers 
transported an aggregate of 1,586,- 
104 tons in April, as against 
1,588,340 tons in March, and 1,526,- 
444 tons in April, 1941. 

The ATA index figure, computed 
on the basis of the average monthly 
tonnage of the reporting carriers 
for the three-year period of 1938- 
1940 as representing 100, was 167.25. 

A little more than 85 percent of 
all tonnage transported in the 
month was reported by carriers of 
general freight. The volume in 
this category decreased 0.08 percent 
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under March, but held 3.7 percent 
over April of last year. 
Transporters of petroleum prod- 
ucts, accounting for a little more 
| than 7 percent of the total tonnage 
by gp showed a decrease of 
4.08 percent under March, but an 


increase of 69.4 percent over 
April, 1941. 

Movement of new automobiles 
and trucks continued to spiral 


downward and represented only 
0.2 percent of all the tonnage re- 
ported. The tonnage in this class 
decreased 19.1 percent under 
March, and 87.5 percent under 
April of last year. 


Haulers of iron and steel prod- 
ucts reported slightly more than 
2 percent of the total tonnage. The 
volume of these commodities 
showed a decrease of 10.8 percent 
under March, and a decrease of 
31.9 percent under April, 1941. 





For a fresh automotive viewpoint, 


read George M. Slocum’s ‘‘A Word in 
Edgewise.”’ 


-- to be mailed 
with the 
June 29 issue 
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THEY ALL HAVE THEIR OWN 

WAY OF SAYING THEY’RE 

STRONGER THAN EVER FOR 
OLDSMOBILE 


a. KANSAS CITY, MO. —“As we look back 
\ Bf over the years, it is now apparent that Oldsmo- 
£ bile was planning in a more effective way in the 


/field than other automobile manufacturers.” 
N. S. O’Neill, Greenlease-O’Neill, Inc. 


CHICAGO, ILL.—‘‘After twenty-one years in 
the automobile business...we can tell you that 
during the last year we have learned more about 
business management and modern service from 
your organization than we learned during the preced- 


ing twenty years.” S. L. Davis, Davis Motors 


~-| WEBSTER GROVES, MO.—*We would like 
—{ to extend our thanks to the Oldsmobile person- 
\ nel for the splendid help they have given us.” 


John E. Vollmer, Vollmer-Slawson Motor Co., Inc. 


EAD that letter at the left. Read those 
typical excerpts above. Oldsmobile 
factory-dealer relations have met the acid 
test of war, because Oldsmobile has been 
doing things for its dealers. 


When new cars were frozen, Oldsmobile got 
behind its dealers with a constructive, long- 
range business management program. When 
dealers needed practical help more than ever 
before, Oldsmobile’s entire field organization 
got behind a planned program to sell more 
service. When “priority selling” of new cars 
began, Oldsmobile was first to support its 
dealers with timely nation-wide advertising. 


Oldsmobile dealers know the factory is with 
them—even to the point of buying back their 
“frozen” new cars if they want to sell. They 
know their interests will be protected after 
this war is over. And they are determined 
to stick it out, with Oldsmobile’s help, to 
finish the job they’ve started ... the job of 
keeping Uncle Sam’s transportation system 
rolling on to Victory! 


AMERICA’S OLDEST 
MOTOR CAR 
ORGANIZATION! 





